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Meet The Team >>

Association Directors
President      Frank Nestore
Vice-President     Jon Owens
Treasurer      Raymond Lemire
Secretary             Marc Sherby
Executive Director   Stephanie Pappas

Committee Members
Advertising/Marketplace   Elaine Kochanski
Vendors/Benefits   Marc Sherby
Education/Programs     Don Beck
Facilities/AV/CD Sales  Jon Owens
Membership     Stephanie Pappas
Technology      Scott Redilla
Director Online Training Peter Durante
PROA Representative   Michael Mumma
Speakers     Raymond Lemire
Sub-group Coordinator   TK Rodgers
Volunteer Coordinator   Marian Maier

Diversified Real Estate
Investor Group is the leading 

regional association for 
Real Estate Investors in the 
Metropolitan Philadelphia/

Delaware Valley Area. DIG is a 
National REIA Chapter whose 
area includes the PA counties 

of Berks, Bucks, Chester, 
Delaware, Lehigh, Montgomery, 
Philadelphia and surrounding 
counties in South Jersey and 

Delaware.

We have been serving this area 
since 1978.

DIG Office Hours
Mon - Friday  9am - Noon

P.O Box 55 
Line Lexington, PA 18932 

Phone: 215-712-2525
Email: info@digonline.org

Visit us at:
www.digonline.org

www.diganswerline.org

DIG Disclaimer:
Diversified Investor Group recognizes that many opportunities are presented to its members and guests. As an individual, 
it is your responsibility to investigate, and verify, the validity of  these opportunities, and consult with a professional, 
such as your Attorney or Accountant, before investing, as it is possible to lose money investing in real estate.
DIG neither sponsors nor recommends any offering made to or by its membership or vendors. Diversified Investor 
Group is not responsible or liable for the performance or offering or the accuracy of  any information presented.
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Monthly Meeting >>Monthly Meeting >>

📅Date 🕔 Time Place
NEW LOCATION

North Hills Country Club
99 Station Avenue
Glenside, PA 19038

6pm Discussion Groups
7pm Open Session
7:30 - 9pm Speaker

What Happens at a DIG Meeting?
General Meeting:  6:00 – 9:00 PM

Genius Bar:  6:00 PM
Come to the meeting and step up to the Genius Bar to get your questions answered on the spot. 
Hosted by two DIG members that can answer your questions or direct you to the person or place for 
the answers.

Orientation:  6:00 PM
Are you new to DIG and the real estate investing world? Are you looking for some direction on what 
you need to do to get started? Do you want to learn all about what DIG has to offer and get your 
investing career on the right track? This is the place for you! Orientation will start at 6:00 pm, and at 
20 minute intervals until 7pm. At your orientation, you will receive a brief  overview of  DIG and all it 
has to offer, and an opportunity to ask questions from some of  DIG’s Investors!

Round Groups:  6:00 – 7:00 PM
Real Estate Law, Getting Started, and various other topics, such as Landlording, Foreclosures, 
Rehabs, Shore Rentals, Note Buying, and many other real estate topics in a Q & A format moderated 
by a DIG member expert.

This month’s Round Groups:
 Real Estate Law 
 Go For It / Getting Started 
 Buying and Managing a Vacation Rental

Open Forum:  7:00 – 7:30 PM

Steals and Deals:  7:00 – 7:30 PM
This is YOUR opportunity as a DIG member to share your deal in front of  the room. Fill in the form with 
the information and it will be announced in front of  the group and posted at the meeting for all to copy 
the information as well as to have it posted to the website after the meeting. Visit the website under 
STEALS AND DEALS to download the form and submit to executivedirector@digonline.org or fill in the 
form at the meeting to have your deal presented. Only DIG members may submit forms.

Guest Speaker/Panel Discussion:  7:30 – 9 PM
Residential Assisted Living Facilities presented by Gene Guarino

Thursday
April 26, 2018
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Typical Renovations for a Residential 
Assisted Living Home
by Gene Guarino
The size of  the home, the number of  bedrooms 
and bathrooms and the layout are all major 
considerations when it comes to choosing a home 
for Residential Assisted Living. In general, bigger 
is better. More bedrooms and bathrooms means 
more revenue. Private rooms bring higher income 
then shared rooms. Private bathrooms can 
generate an additional $500 to $1,000 a month in 
additional revenue.

Interior space can be reconfigured to create 
additional bedrooms. Adding bathrooms is 
significantly harder and more costly though. BUT 
adding bathrooms will create additional revenue 
that will typically pay for themselves in less than 1 
year. Converting a large bathroom into 2 smaller 
ones is an alternative. Converting under-utilized 
rooms into bedrooms is typical as well.

Consider converting garage space and porches 
into revenue generating bedrooms and bathrooms 
as well. Always use licensed contractors and get 
the proper permits when doing this type of  work.

If  required you may need to install a fire 
suppression system in the home. This can cost 
$10,000 to $25,000 depending on many factors. 
Installing a smoke detection system that is 
monitored by an outside service may be required 
as well. That is $1,500 to $3,000 to install and 
$30-$50 a month to monitor.

If  these types of  improvements and costs “scare 
you” at this point, I understand but you have to 
look at the cost to benefit ratio. If  you invest 
$30,000 in these renovations and it allows you to 
make $10,000 per month in net revenue, how long 
is the “payback” period? Just 3 months. That is 
simple math and answers the question, “is it 
worth the effort?”

If  you add an additional $30,000 in improvements 
that allows you to generate an additional $5,000 
a month, would that be a good investment? Many 
real estate investors will remodel a kitchen or add 
a pool or an addition or a deck, that could cost 

more then that and would  only generate a fraction 
of  the revenue that a Residential Assisted Living 
Home would generate.

The most common improvements to a home 
address the safety of  the residents.

Grab bars installed in the shower and around the 
toilet are common. If  you are 85 years old, it’s 
harder to get up and to keep your balance. They 
are not expensive and they are pretty easy to 
install.

Consider widening the doors as well. It doesn’t need 
to be every door, focus on the doors they will be 
using the most. 36 inches wide is great. If  a senior 
has a walker or a wheelchair, that’s a real plus.

If  you can’t widen the door way consider an offset 
hinge. For $15 gets the door out of  the doorway 
about inch. An inch doesn’t sound like a lot, but if  
you’re a senior and using a walker or wheelchair, 
that inch is going to save your knuckles.

Smooth floors means less of  a trip hazard. Carpet 
is softer but it also increases the potential for a 
fall because seniors may not lift their feet when 
they walk and they can actually increase the risk 
of  a fall.

Good smooth surfaces to consider include: hard 
wood, tile, linoleum and vinyl. To learn more visit: 
www.RALAcademy.com

NOTE: Gene Guarino will be our featured speaker 
at the April 26 general membership meeting and 
will be presenting an all-day workshop on Saturday, 
April 28.

Gene is the President, CEO & Founder of  RALAcademy. 
Gene has over 30 years experience in real estate 
investing and business. Today, Gene is focused on 
just one thing… investing in the mega-trend of  senior 
assisted housing. Having trained tens of  thousands 
of  investor / entrepreneurs over the past 25 years, 
he now specializes in helping others take advantage 
of  this mega-trend opportunity.

>>Residential Assisted Living



Real Estate Race at Churchill Downs 
by Don Beck
To celebrate the running of  the Kentucky Derby in 
a few weeks, I would like to introduce four horses 
that will be running in a preliminary race at 
Churchill Downs. The race is being called “THE 
KENTUCKY DERBY OF INVESTING” - Sponsored 
by O.P.M. Here are the four horses entered in the 
race. Read the track program for a better insight 
into their past racing history and See if  you can 
pick the winner.

#1 - “Au” by Gold and Precious Metal. Trained by 
Fort Knox. Driven by the Federal Reserve. This 
horse is known for its sudden burst of  speed 
(especially when the track is slow) but has no 
lasting kick in the stretch.

#2 - “SM” by Stock Market and Dow Jones. Trained 
by New York and American. Ridden by Over the 
Counter. This horse is known for its manic-
depressive fits. Easily influenced by surrounding 
horses and track conditions. Can’t seem to shake 
a bad crash that happened in 1929.

#3 - “MM” by Money Market and No Guarantees. 

Trained by Prime Rates. Driven by Inflation. This 
horse is a steady runner if  track conditions are 
prime. Will falter as conditions get worse.

#4 - REI” by Real Estate Investing and Appreciation. 
Trained by Congress and Depreciation. Driven by 
Leverage. This horse is undefeated and the leading 
money winner of  all times. No one has been able 
to keep up with his blistering pace. Has so many 
assets; wins differently every time he runs.

I knew - “REI” was the “shoe in”

OUOTES OF THE MONTH

Many of  life’s failures are by people who did not 
realize how close they were to success when they 
gave up,

Trust everyone but cut the cards anyway.”

To get something you’ve never had, you must do 
something you’ve never done. - Mike Murdock

The most underdeveloped territory in the world 
lies under your hat.

>>Real Estate Race

DIG Rehab Tour 
June 9

DIG’s Summer rehab tour is on for 
Saturday, June 9, visiting projects in 
Camden, NE Philly and Bucks County. 
If  you want a real understanding of  
rehabbing, this is the event to attend.  Visit 
homes in various stages of  repair and 
learn what other investors are doing, or 
not doing, to reap the big rewards.  Mark 
your calendar and make your reservation 
NOW. Class size is limited to the first 30 
to register.  Don’t be disappointed.  This 
event always sells out.  Visit digonline.
org to register.  You will be notified of  the 
starting location the week before.

(302) 304-1010
www.bigcentric.com
151 Edgemoor Rd, Wilmington, DE

M-F 10 - 7, Sat 10 - 5, Sun Appt. Only

Comparison based on public advertised prices for the same products on the same date at the time of research and
includes rebates. Information is representative only. Limitations apply to delivery and parts offers. Contact us for details.

APPLIANCE
& MATTRESS

SAVE 25% BIGGERALWAYS

At BigCentric On Identical Appliance Sets

Free 30 day storage

Save an additional 6-8% with no sales tax

Free standard haul away of old appliances

Free local delivery to the greater Philly area 

Free standard parts with every order

4 Piece Stainless Steel Kitchen Appliance Set

OTHER
Guys Warehouse

$2696
$2566

OTHER
GUYS

$2700
$2540

Just Compare - The Numbers Speak For Themselves!

.COM

$1856
$2008

.COM
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Still Floundering Trying to Catch a Profitable Deal? 
  
Time to stop flopping around and 
take the plunge!  The 4-4-2 Rehab 
Coaching Program will show you 
step-by-step how to buy, design, 
rehab, wholesale, rent or sell a 
profitable deal. 
 
What Is the 4-4-2 
Rehab Coaching 
Program? 
  
Simply the BEST HANDS-ON and 
AFFORDABLE way to move ahead 
in your real estate business and gain 
confidence in your investing 
decisions. 
 
  *  4  one-on-one coaching sessions 
  *  4  weeks to find your deal 
  *  2  coaches to guide you, on- site, through every phase of your rehab project 
 
No other Coaching Program … 
… goes on-site with you to estimate repairs, evaluate, negotiate and close the deal. 
… works side-by-side with you in the trenches during every phase of your rehab. 
… shares their list of local resources, vendors and forms    
 
No other Coach … 
… has 15 years of knowledge and experience in the Philadelphia & surrounding local market. 
… has experience as a marketer, rehabber, landlord, wholesaler, designer, realtor and 
      "Certified Business Coach” 

        This is your moment! 
              Contact Kathy today and gain the 
                      confidence you need to     
                           “reel in the big one!” 

            
  www.RealLifeCoachingSite.com 
       Office: 267-385-7248    
 Email: yourphillycoach@yahoo.com 
 

Kathy Gilmore                  



Diversified Investor  9

Q. Last October we moved into our new home. We 
are thinking of  renting our former house, perhaps 
on a lease-option. If  we rent the house to tenants, 
how much tax would we owe?

A. Converting your personal residence to rental 
status is not a taxable event. Of  course, you will 
report the rental income on Schedule E of  your 
income tax returns. This is the same place you 
can deduct applicable expenses such as mortgage 
interest, fire insurance, property taxes, repairs 
and depreciation.

The best deduction is depreciation because it is a 
noncash deduction. You can depreciate the lower 
of  your adjusted cost basis (usually purchase 
price plus improvements) of  the home’s market 
value on the date of  conversion to rental. The tax 
result probably will be a tax loss which, up to 
$25,000, is deductible against your ordinary 
taxable income if  you earn less than $100,000 
per year.

Dear Dr. DIG

Q. After my neighbor died in 1993, her daughter 
and sole heir promised I would have the first 
opportunity to buy the house, which she inherited. 
She agreed to carry back the mortgage with a 10 
percent down payment. We discussed the price 
and all the details. But last week she listed the 
house for sale with a Realtor at an asking price 
almost $25,000 higher than we agreed on, and 
she wants all cash. How can I enforce our verbal 
agreement, which was witnessed by another 
neighbor?

A. Sorry, verbal real estate sales agreements are 
not enforceable. The Statute of  Frauds requires all 
contracts affecting real estate, such as for sales, 
leases and financing to be written if  they are to be 
legally enforced.

There is a very good reason reality contracts must 
be in writing. It prevents misunderstandings. 
Although you had a witness to your discussion 
with the heir of  the nearby house, you and the heir 
might recall the verbal agreement differently.

Only if  you had partially performed the agreement, 
such as giving the heir a down payment or making 
improvements to the house, would the transaction 
be taken out of  the Statute of  Frauds writing 
requirement. Please consult your attorney for 
further details.

Dear Dr. DIG:

Q. Recently, on several 
incidents, some of  our colleagues have not been 
able to collect rent in court for vacant units when 
tenants moved before the expiration of  a year’s 
lease. It would seem to me that for a written lease 
for one year, the ability to collect rent for the 
balance of  a lease is enforceable in a court of  law.

A. Your inquiry did not state the reason the courts 
have given for refusing to give judgments sought by 
landlords in your area. I will assume the reason to 
be mitigation, since that is encountered most often.

Leases are contracts and are governed by contract 
law which is pretty much the same in most states. 
Contract law requires that, when the contract is 
breached, the injured party must mitigate the 
resulting damages. To illustrate, suppose a grocer 
contracts with a Florida orange grower for his 
winter supply of  fruit. Along comes a freeze and 
the price of  oranges goes up sharply. The grower 
refuses to honor his contract with the grocer. The 
injured grocer cannot let the season go by with no 
oranges to sell and then sue the grower for all the 
lost sales. He must mitigate the damage. He must 
go out and buy oranges for his grocery at the best 
price he can get. Then he can sue the original 
grower for the difference between the profit he’d 
have enjoyed if  the contract had been honored and 
the actual profit he made selling costlier oranges. 
In a lease situation, a breaching resident cannot be 
sued for the amount due through the balance of  
the lease when the resident moves out. The owner 
must mitigate the potential loss to the greatest 
extent he reasonably can. When the rental falls 
vacant in mid-lease, the landlord must clean it up, 
advertise it, show it and re-rent it for the best price 
he can get. Then he may sue the breaching resident 
for the difference between his actual net earnings 
for the period and what he would have received if  
the breach had not occurred. Obviously, the actual 
net earnings from the new tenant can be reduced 
by the costs of  the extra clean-up, extra advertising 
and if  a reduced rate was offered to the new 
resident because it was necessary to offer a bargain 
in Order to obtain an off-season re-rental.

It is important to understand that there is not 
absolute right to recover the face value of  a 
contract should the other party default. The courts 
will always require that you be able to demonstrate 
a good faith effort to reduce Your contractual loss 
as far as it was in your power to reasonably do so.

>>Dear Dr. DIG:





ASSISTED LIVING 
FACILITIES

ALL DAY MASTER CLASS 
ON ASSISTED LIVING
FACILITIES

PASSIVE INVESTING  
IN LARGE APARTMENT 
COMPLEXES

DIG U  
REHAB TOUR

April 26

April 28

May 31

June 9
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Upcoming Events >>

2018



Evie Hirschmann
Certified Independent Private Money Broker

Hatfield Township, PA
19440

267.203.8834

www.heritagefunding.net

Evie@heritagefunding.net

Heritage Funding

Good Deals Find the Money!

• Offset & Raised Printing

• Full Color Printing

• Layout & Design

• Xerox Hi-Speed Copying

• Complete Mailing Services

10300 Drummond Road
Philadelphia, PA 19154

215.728.8600
Fax 215.342.8133

printncopy.com

INC.

PARENT COMPANY OF 

PRINT ’N COPY  
& 

GRAPHIC IMAGES

DIVERSE TECHNICAL LINES, INC.
Employee Benefit Consultants
Agents for AssociAtion And

chAmber of commerce group insurAnce plAns

TradiTional, PPo, PoS and HMo Medical PlanS
PrescriPtion Plans • Dental Plans

GrouP life and diSabiliTy PlanS

2 Red BaRn Mall  • 120 S. YoRk Road
HatBoRo, Pa 19040

(215) 674-9400  •  (800) 734-9400

LAW OFFICE OF

BONNIE G. OSTROFSKY, P.C.
1417 BETHLEHEM PIKE

FLOURTOWN, PA 19031-1904
(215) 233-5344

FAX (215) 233-1797
E-MAIL BGO@USA.NET
HTTP://BGOLAW.COM

CONCENTRATING IN:
• ELDER LAW
• REAL ESTATE LAW
• BUSINESS LAW
• ESTATE PLANNING, WILLS & TRUSTS

DO BUSINESS WITH YOUR FELLOW DIG MEMBERS!

YOUR AD COULD APPEAR HERE
CALL ELAINE
215-712-2525

 

 
                                         Offering	title	insurance,	property	searches	and	

closing	services	throughout	Pennsylvania.	
877-741-7713	Phone	

Ask	for	Andrew	Salvucci,	Esq.	
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DIG Subgroups >>

Monthly Meetings (Subgroups are for MEMBERS only)

Bucks & Montgomery County
Zoto’s BuxMont Breakfast Subgroup
Meets the 2nd Thursday at 8:30am in Line Lexington.
Contact Dina Yannich, rentals@yournewhomeagent.com 

Rehabbers Subgroup 
Meets the 3rd Wednesday at 9:00am in Montgomeryville.
Contact Don Rotanz don@buxmonthomebuyers.com

Vacation Rental Subgroup
Meets the 3rd Wednesday in odd numbered months at 
6:30pm in Horsham.
Contact Susan/Larry Cerrito SMCerrito@comcast.net

Lower Bucks County Subgroup 
Closed temporarily
Looking for a leader

Central Bucks Subgroup
Meets the 1st Monday at 6:30pm in Warminster.
Contact Mardi Harrison mardi@funding4flippers.com 

Creative Real Estate Investors Group
Meets the 1st Wednesday at 9:00am in Dublin.
Contact Don Rotanz at don@buxmonthomebuyers.com

Deal Makers Subgroup 
Meets the 3rd Monday at 6:30 pm in Conshohocken.
Contact Mike DeNoia digdealmakerssubgroup@gmail.com

Eastern Montco Sub Group 
3rd Thurs of  the month except for July and August at 630pm.
Location tbd. Robin Laufer, Hatboro443@yahoo.com

Delaware County
Delaware County Subgroup 
Meets the 1st Wednesday at 6:30pm in Havertown.
Contact Daniel Harvey dmhinvest@gmail.com No July/August

Chester & Lehigh County
Chester County Subgroup 
Meets the 2nd Monday at 7pm in West Chester.
Contact Steve Seymour seymourproperty@gmail.com

Chester/Montgomery Subgroup 
Meets the 2nd Wednesday at 7:00pm in Oaks.
Contact Steve Babiak sbabiak2183@gmail.com  
No January, July and August meetings

Lehigh Valley Subgroup
This group is CLOSED and looking for a new leader
Interested? Email membership@digonline.org

NEW GROUPS WELCOME
Want a great way to network? Join a subgroup near 
you! This is a great way to meet new people and talk 
about issues that pertain to your area of  investing. 
No group in your area? Why not start one! If  you are 
interested in starting a new group send an email to 
subgroups@digonline.org.

Philadelphia
Philadelphia Subgroup 
Meets the 3rd Tuesday at 7:00pm in Philadelphia.
Contact Joe Thomas jestprise@aol.com

NW Philadelphia Subgroup (formerly Manayunk)
Meets the 2nd Monday at 6:30pm in Philadelphia.
Contact Joe Scorese jscorese@firstrust.com

Philadelphia/Lower Bucks Commercial Subgroup 
Meets the 1st Tuesday at 6:30pm in Philadelphia. 
Contact Joe Scorese jscorese@firstrust.com 
Closed July and August

Phila Breakfast Subgroup 
Meets every Friday at 8:00 am in Philadelphia.
Contact Joe Scorese jscorese@firsttrust.com

Philly Riverwards Subgroup with HAPCO
Meets the 3rd Wednesday at 6:30pm in Philadelphia.
Contact Joe Scorese jscorese@firstrust.com

South Philly Rehabber’s Subgroup
Meets the 4th Monday at 6:30 pm in Philadelphia.
Contact Stephen Mazza or Joe Scorese 
welovephillyrealestate@gmail.com  jscorese@firstrust.com

University City Subgroup
Meets the 3rd Monday at 6:30-8:30pm in Philadelphia.
Contact Pex Arellano or Joe Scorese parellano@cbpref.com 
jscorese@firstrust.com

New Jersey

Burlington County
Burlington County Subgroup
Meets the 2nd Thursday at 6:30 pm in Maple Shade 
Township.
Contact Joe Scorese jscorese@firstrust.com

Members, for more information and exact 
locations please contact the leader or go  
to digonline.org



267-462-4857 or 4858
Fax  215-367-5898

montgomerytiledesign.com

Hours:
M, W, F – 8am - 5pm
Tu, Th – 8am - 7pm

Sat – 8am - 2pm • Sun – Closed
213 Keystone Drive 

Montgomeryville, PA 18936

Sheryl Lester
sheryl@montgomerytiledesign.com

Auction.com
Renee Girifalco
1 Mauchly
Irvine, CA 92618
215-694-1506
rgirifalco.PTA@auction.com

Cell: (610) 466-5446
Office: (610) 664-3254
Email: Anthony.Gonzales@newwestern.com

1 Belmont Ave., Ste. 610 
Bala Cynwyd, PA 19004

www.NewWestern.com

ANTHONY GONZALES
Broker, General Manager

Alex Ankudovich

(215) 253-5800 ext.101 office
(215) 600-1307 fax
alex@kitchensearch.com
www.KitchenSearch.com

1296 Adams Rd., Unit 210
Bensalem Bensalem PA 19020KitchenSearch.com

DIG VENDOR SPOTLIGHT
Please patronize our DIG vendors for  

the best in service and pricing.

NEW VENDORS  
WANTED

ADVERTISE HERE!

NEW VENDORS  
WANTED

ADVERTISE HERE!

JOHN J. HEPNER (215) 672-7150

HEPNER & ASSOCIATES
Accountants

Small Businesses &
Taxes & Real Estate

PO Box 1163
Willow Grove, PA 19090

NEW VENDORS  
WANTED

ADVERTISE HERE!

NEW VENDORS  
WANTED

ADVERTISE HERE!



Charles E. Gerhard IV

GLENSIDE
290 Keswick Avenue
Glenside, PA  19038

Tel 215-884-8650 ext. 130
charles@gerhardsappliance.com

www.gerhardsappliance.com

“The Finest in Appliances & Service”

F I R E • W A T E R • S M O K E • M O L D • W I N D

Specialists in Reconstruction & Cleaning, Property Loss Estimating

Andrea Clark
Certified Restorer
aclark@mark1restoration.net
Ph  (267) 695-1100
Cell (267) 640-4393
Fax (267) 695-1110

South Eastern PA 
140 New Britain Blvd.
Chalfont, PA 18914
PA HIC# 006588

www.Mark1Restoration.net

A.Clark.CFT.indd   1 3/5/2012   3:29:57 PM

List on the MLS for $289

DIG members get a $50 discount !
Use coupon code - DIG

WELCOME  

TO OUR NEWEST 

VENDOR!

DIG VENDOR SPOTLIGHT
Please patronize our DIG vendors for  

the best in service and pricing.

NEW VENDORS  
WANTED

ADVERTISE HERE!

NEW VENDORS  
WANTED

ADVERTISE HERE!



850 Easton Road
Warrington, PA 18976

Newsletter Advertising
Do you have a product or service you would like to advertise to the DIG members?  Why not advertise in 
our newsletter! 
 Members Non-Members
Business Card (3 ½"W x 2"H)
             6 months $   90.00 $ 180.00
            12 months $ 165.00 $ 240.00

¼ Page (4"W x 4"H)
              6 months $  180.00 $  270.00
            12 months $  325.00 $  440.00

½ Page (8"W x 4"H)
              6 months $  360.00 $  450.00
            12 months $  640.00 $  790.00

Inside Full Page (6"W x 8"H)
              6 months $  750.00 $  840.00
            12 months $1,300.00 $1,540.00

Inside Front/Back Cover (8.5"W x 11"H)
            6 months $   950.00 $1,050.00
            12 months $1,700.00 $2,000.00

Outside Back Cover (8.5"W x 11"H)
            6 months $1,100.00 $1,200.00
            12 months $2,000.00 $2,300.00

Flyer Insert (8 ½"W x 11"H) $300.00 per issue, 3 month minimum.   
 Insert must be supplied by Advertiser.

What better way to reach hundreds of active real estate investors each month!
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STEALS and DEALS >>

Steals and Deals is a fine opportunity for DIG members who have real 
estate to sell. DIG does not charge a commission or fee.  You deal 
directly with the buyer. Fax listings to the DIG office at 215-933-6933.  
You can also email the ad to marketplace@digonline.org. Even if  your 
property is currently listed with a real estate broker, the exposure to over 
1100 serious investors each month can be a better sales opportunity.   

Ads update once per month.

Properties for Sale
84 E. Columbus Avenue Pittston, PA $  35,000 Duplex; Two 1 BR; Rent range $500 - $550 each  717-587-0440
800 East 9th Street Ocean City, NJ $599,000 4BR/3BA; beach block, ocean views; 2 car garage  610-733-7690
Portfolio sale Philadelphia $250,000 4 Section 8 turn key properties  215-718-7141
15 Ardmore Avenue Lansdowne $125,000 4BR/1.5BA, wholesale deal; motivated seller  267-650-3450
637 Old Elm Street Conshohocken $165,000 Wholesale flip; $320K ARV; financing available  267-374-7726
2622 N. Chadwick Street Philadelphia $  25,000 3BR/1BA total gut; N. Philly; Attorney rep. seller  610-659-5926
342 Windermere Drexel Hill $133,000 4BR/2.5BA; Finish rehab; $265K ARV  610-389-0115
809 Cloverly Jenkintown $175,000 REO; needs rehab; sold “as is”  484-614-1747
3050 Gaul Street Port Richmond $  80,000 3BR/1BA row; needs structural repair & full rehab   609-923-1743
50 Linden Avenue Lansdowne $  65,000 3BR/2BA needs some rehab; $179K-199K ARV  267-875-3641
 Darby $  20,000 3BR/1BA needs full rehab; 1044 SF  484-557-6659
225 E. Wildwood Ave. #405 Wildwood, NJ $120,000obo 1BR/1BA turnkey seasonal condo; partial finan.  215-939-6364
6505 Grays Avenue Philadelphia $  23,500 3BR/1BA perfect rental unit  215-490-4415
3144  D  Street Philadelphia $  38,000 3BR/1BA ready for rehab  215-429-4888
228 E. Marshall Street Norristown $  47,500 3BR/1BA , garage; 20-30K rehab; financing avail.  267-716-3001
3905 Dennison Drexel Hill $  79,000 1BR/1BA duplex; $1275/mo. rent; 9.8% cap rate  267-808-0574
2227 Hobson Street Philadelphia $  24,200obo 3BR/1BA;  needs new flooring, paint, kit. & bath  267-405-2279
26XX Muhlfeld Street Philadelphia $  99,995 2  3BR homes; good cond.; $1990./mo. total rent  610-246-7246
738 N. Hazel Street Allentown $  94,000 12 garages w/ roll up steel doors; $95/mo rent each   215-350-3632
2602 Peoples Street Chester $  35,000 4BR/1BA townhouse; good tenant; renovated  610-931-9506
5149 N. 16th Street Philadelphia $  60,000 3BR/1.5BA; garage; basement w/ entrance  267-825-0978
119/121 E. Anna Street Whitesboro, NJ $  50,000 2 adjacent lots; no house; Cape May County  267-825-0978
106 Main Street Darby $  35,000 5BR/2BA; Full rehab @$35K; ARV $125K  610-716-1330
1305 Rainer Road Brookhaven $  60,000 3BR/2.5BA; row house with basement & garage  484-467-3533
176 Davisville Road Warminster $595,000 5 unit farm house; basement & garages; 1 acre  267-987-0571
349 Wister Road Wynnewood $530,000 6BR/3.5BA; ARV $800K; Repairs $150K  610-716-1330
1619 Fillmore Street Philadelphia $  55,000 Fully rented; Owner Financing possible  215-208-9531
176 Davisville Road Warminster $595,000 5 Unit apartment farm house + garages  267-987-0571
1106 Mayflower Drive Newark, DE $170,000 4BR/1.5BA;  rehab $16-20K; ARV $240K  267-265-3777
7101 N. 19th Street Philadelphia $135,000 3BR/1.5BA; Rehabbed; excellent rental area  215-805-2997

VACATION RENTALS
Myrtle Beach, SC Call for rates 2BR/2BA ocean view condo on the beach; sleeps 6 267-496-5246 Lynette
Duck, NC $855-2900 4 BR/3BA; sleeps 10; www.elanvacations.com; The Grey Goose 252-491-8787 Dawn
Orlando, FL Timeshare 1BR/$199; 2BR/$299 Mystic Dunes Resort & Golf; Sunday checkin; 1/22-4/9; 5 nights 215-534-1610 Frank
Sarasota, FL $ 695-795/wk. Relax on #1 beach in US; 2BR+; see it at www.goSiesta.com 215-344-1100 Jeremy
Bonita Springs, FL Call for rates 2BR/2BA condo, beach, pool, views, WIFI 614-975-6428 Jen
Ocean City, NJ $1000-2000/wk. New 4BR/2BA condo w/ elevator, www.homeaway.com #227402 215-237-1977 Keith
N. Wildwood, NJ $  450-1700/wk. www.vrbo.com/159300, 3BR/3BA beachblock, sleeps 8, pool, view 610-388-2757 Dave
Ocean City, NJ $995-3595/wk. www.nicerentalhomes.com; 4BR/3BA beachblock; sleeps 10; 9th St 610-473-9981 Susan
Orlando/Kissimmee, Fl $750-1200/wk. 3BR/2BA home close to Disney, pool & WIFI (call for others) 610-570-4125 Sandy
Margate, NJ $1000-5500/mo. 1BR/1BA oceanfront complex condo, sleeps 4, WIFI, pool, parking 610-570-4125 Sandy
Lake Wallenpaupak, Poconos $ 625/wk. - $350/we. 3BR/1.5BA, sleeps 8, 20 min. from Tanglewood Ski Resort 267-242-2712 Olga
Ocean City, NJ $ 800-$1750/wk. 3BR, 2nd fl., beach blk., weeks avail August & September 215-364-1970 Lynn
Wildwood, NJ $1400-1950/wk. 4BR/3BA condo w/pool, 1.5 blks. to beach (call for others) 267-254-3507 Bill
N. Wildwood, NJ $1800-4495/wk. www.nicerentalhomes.com; 4BR/3BA fabulous ocean front; pool 610-473-9981 Susan
Ocean City, NJ $  550-850/wk. 1BR luxury condo, 1 blk from beach & boards (call for other 2-4 BR) 215-672-7150 John
Ventnor, NJ Call for rates Ocean front/boardwalk/ocean, sleeps 4 732-619-6594 Raymond
Cape May, NJ $2300-4500/wk. 1 blk from beach, very large homes, sleeps 17 Landlord@writeme.com
Key West, FL $2650-4500/wk. 4BR/3BA, private compound, sleeps 8 215-266-2575 Ron
Key West, FL $2400-3900//wk. 3BR/2BA,  private pool, sleeps 8 215-266-2575 Ron
Ocean Club, Atlantic City, NJ $22K/season 2BR plus den, 2.1 BA, front view of  ocean, 18th floor 215-237-3147 Morris
Wildwood Crest, NJ Call for rates Condo w/pool, sleeps up to 6, on the beach (call for others) 215-431-4689 Walt



 

 

 

HELP EXCLUSIVE LEGAL PLAN 

(H.E.L.P)© 

Serving Real Estate Owners Since 1993 

When you need a real estate attorney call us, free of charge, 
and we will discuss your problem with you.  If legal services 

are needed, our rates for DIG members are reasonable. 

We also practice in Civil Litigation, Wills, Estates and Trusts,  
Corporate Law, Business Transactions and Asset Protection. 

H.E.L.P.  is just a telephone call away® 
LAW & ASSOCIATES, L.L.C. 

One Penn Center 
1617 J.F.K. Boulevard - Suite 650 

Philadelphia, PA  19103 

Telephone:  (215) 751-0500 
Fax:  (215) 751-0700 

 Tmlaw50@verizon.net  

 

 

 

Winter special - Application fee waived *!! 

                   Deal directly with the lender.              Good deals financed fast! 

Loans to Corp and LLCs                     Reasonable underwriting 
Minimum paperwork                           5 to 10 year lending avail                  
Best rates and terms                             Helping investors since 1982                                   

Do you want a lender who can guide you through the pitfalls and opportunities of 
this local market? Call me and see why clients refer me and come back again and 
again for access to uncomplicated capital lending and expertise.  

              Please call Joe at 610.687.1079 or mobile 610.246.7246  

                                   Visit us at  www.dixonfunding.com 
* Call for details 

 

 

 
Spring is in the air; do you have a good deal, but need Cash? 

Tired of Banks & Mortgage Companies? 
Then you should reach out to Stonehedge Funding, LLC TODAY! 

 
We are a direct lender specializing exclusively in investor purchase and rehab financing. 

 
 We are currently Offering:  * Fast Approvals   * 65-70% ARV   * 3-6 mos. Debt Service 
                           *Desktop appraisals * Rapid Funding  
           *  Loans to LLC’s & Entities *Local Market Expertise 
   

Interested in doing multiple deals in a year then  
Stonehedge Funding, LLC is for you! 

Deal directly with the creative and flexible decision makers!  
For Common Sense Decision Making and Great Service, Please 

Call Tara Lambert,  Linda Tosto or Jim Bennett at (610) 873-6022  
www.stonehedgefunding.com  
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>>Renters

Real Estate investing can be stressful at times, 
whether you’re an agent, buyer or seller so 

enjoy these fun facts, figures and interesting 
anecdotes to keep it light.

Time Out For 
LAUGHS  
CORNER

SEVEN RED FLAGS WHEN 
CONSIDERING FUTURE RESIDENTS
1) DEMAND FOR IMMEDIATE POSSESSION
When the prospective resident requests immediate 
possession, do not be lulled into acceptance by 
the flash of  cash of  the first month’s rent and 
security deposit in crisp new bills, or the soothing 
assurance or, “I love this apartment.” There are 
not really many valid circumstances in which a 
person needs to move that very day. There are 
plenty of  bad reasons though.

2)  EXCUSES FOR NOT SHOWING CURRENT 
DRIVER’S LICENSE

Any excuse or hesitation is a nuclear warning sign. 
You would never be able to guess how many 
tenants have given their landlord fake names 
spelled art variance with their real names, or a 
different middle initial, etc.

3) INCOMPLETE OR SLOPPY APPLICATION
If  the prospective tenant omits any information 
requested in the application, there usually is a 
reason other than oversight. Do NOT give the 
prospect the benefit of  the doubt. Demand the 
information. Look for obvious mistakes on the 
application. For example, the wrong date, lineouts 
and cross-outs, non-existent area codes, and 
addresses, inconsistencies in handwriting, and so 
on. People who lie give themselves away.

4)  OFFER TO HELP FIX UP – EXCHANGE FOR 
REDUCED RENT

This is a clear indication that the prospect cannot 
afford the rent. This is a sucker play. (And worse 
99% of  the time the property will never get fixed 
up and turns out in poor condition).

5)  TENANT ASKS FOR KEY TO THE APARTMENT 
BEFORE THE RENTAL PROCESS IS COMPLETED

This request will come cloaked in the mask of  
innocence. If  a you comply, you will suffer because 
that person, or other persons, will simply move-in. 
This request usually works well with do-it-yourself  
landlords who don’t want to make a trip back to 
the premises to show the rental to other prospective 
residents,

6) PROSPECT PARKS DOWN THE STREET
Assuming there is parking in front of  the property 
and the prospect has parked down the street, 

consider this unusual and not accidental. If  the 
prospect is driven to the premises by someone 
else, and that other person waits in the car, 
consider why. Make note of  the model of  the car 
and compare it to the application.

7) PROSPECT USES TERMS OF THE TRADE
As you are showing the rental, the prospect says, 
“You sure keep this place nice and habitable” or 
“Has your property ever been tested for...” In other 
words, the prospect is clueing you in that he is 
familiar with the terms associated with landlord/
tenant law or evictions. The use of  such words or 
phrases in and of  itself  is not a reason for turning 
down a prospect. But, like the six other warning 
signs in the above checklist, this is a strong hint that 
you should look very carefully at all factors regarding 
the prospect before possibly accepting him or her.

Reprinted from May 1996 Mr. Landlord
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National Economic Outlook – March 2018
March 22, 2018  
By: Ingo Winzer
One reason a lawyer might pay off  a porn star 
with a home equity line rather than a credit card 
is that interest rates on credit card balances are 
very high, around 15 percent at a time when 
inflation is only 2 percent. The high rates are 
needed partly because banks constantly have to 
write off  credit card balances that are uncollectable. 
This can be a big deal – the 2008 recession pushed 
‘charge-off’ rates over 10 percent.

Current charge-off  rates are around 3.5 percent, 
far from the danger level, but they have been 
increasing – back in 2015 they were below 3 
percent. And the other part of  the picture – credit 
card delinquencies – have also risen, from 2 
percent to the current 2.5 percent.

This news isn’t yet ominous, but it could quickly 
become so because of  the outsized role that 
consumer debt now holds, both in the profitability 
of  banks and in the ability of  consumers to keep 
spending money. Regulators will focus on the 
stability of  the banking system, but the bigger 
problem will come from the consumer side. We 
don’t know at what level delinquencies and charge-

offs will become dangerous because consumers 
have never carried so much debt, it’s new territory.

Jobs in February were up 1.6 percent from last 
year, pretty much the same story we’ve seen in 
previous months. Jobs were up 1.8 percent in 
manufacturing, 2.4 percent in business services, 
1.9 percent in healthcare, and 2.2 percent at 
restaurants. There was a very small increase in 
retail and in government. It’s too early to know 
how much of  an impact the recent tax restructuring 
will have on jobs or income.

About the Author: Ingo Winzer is President of Local 
Market Monitor, and has analyzed real estate markets 
for more than 20 years. His views on real estate 
markets are often quoted in the national press and in 
2005, he warned that many housing markets were 
dangerously over-priced. Previously, Ingo was a 
founder and Executive Vice President of First Research, 
an industry research company that was acquired by 
Dun and Bradstreet in March 2007. He is a graduate of 
MIT and holds an MBA in Finance from Boston 
University. He resides in Cambridge, Massachusetts.

>>Finance

Don’t Flop Before You Flip: How to Navigate 
Through Scams and Create Financial Freedom
By: Christine Martinez de Castro | March 30, 2018

Ryan Kuhlman, creator of The Flip Coach, addressing an audience.

P.T. Barnum once said, “A sucker is born every minute.” 
But, with the birth of  reality TV, it can be argued a 
sucker is born every episode. By using their “celebrity 
status,” reality TV personalities prey on fans trying to 
replicate the results they see on popular TV shows like 
Flip or Flop and Flip This House. Real estate investing 
has become an industry rife for scams.

“The fact is that several networks have made the 
idea of  easily making money and becoming 
financially free wildly popular,” says Ryan 
Kuhlman, creator of  The Flip Coach. “These shows 
have mislead viewers to make it look so easy, and 
they are unrealistic in the profits they portray.”

The reality is that the average flip generates about 
$25,000 to $45,000 in profit, but many stars of  
these popular TV shows promise much more. They 

(Continued on next page)



Diversified Investor  21

.COM

APPLIANCE
& MATTRESS

25% BIGGER Savings

SAVE Time & Money Big at Bigcentric.com

(302) 304-1010
sales@bigcentric.com

151 Edgemoor Rd, Wilmington DE

M-F 10:00 - 7:00
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*Contact Us For Details
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>>Finance
Don’t Flop Before You Flip cont.
have made millions by promising to share their 
secrets, but the fact is that most of  their millions 
come from their $30,000-plus “mentoring 
programs,” versus real-estate investments. We trust 
these TV stars because we invite them into our 
homes every week and feel like we know them. 
Websites exist that are dedicated to reviewing these 
programs and calling out these scams, but what are 
some things you can look out for from the get-go if  
you truly want to learn about real estate investing?
1) Remember the adage, “If it is too good to be 
true, it probably is.” Why would a millionaire real 
estate investor want to give you all of  his secrets 
for free? He wouldn’t, and that’s because everything 
has a price. These gurus advertise their mentoring 
programs and get rich with “no money, no credit” 
gimmicks all over the Internet and radio. They 
tempt fans to sign up for “FREE” seminars that will 
allegedly equip you with all the valuable information 
needed to be successful in this business. That’s 
when you’ll find red flag number 2…

2) The upsell. The free seminar is only an 
opportunity for them to sell you on their boot 
camp, where they entice you with just enough 
information to sell you their boot camp.

3) More upsell. The two-to-three day boot camp is 
a way for reality TV celebrities to offer tidbits of  
information before going in with the hard sell, 
offering you their $30k-to-$60k real-estate 
mentoring courses that promise to finally give you 
their secret. But here’s the real secret: there are 
no secrets. Sadly, the chance of  you ever hearing 
from these so-called mentors again is nearly zero.

4) No real local or specialized market knowledge. 
How can investing in property be the same in 
Kansas as it is in Los Angeles? It absolutely isn’t. 
You either have to have local market expertise, or 
learn how to find someone who does. If  a program 
tells you that their program works in any market, 
it is probably a scam.

5) I repeat, if it sounds too good to be true, it 
probably is! Reality stars who promise easy profits 
from their overpriced mentoring programs are 
little more than scam artists. While there is money 
to be made in real estate investing, it takes 
diligence, experience, teamwork and hard work.

There are many sites dedicated to reviewing these 
programs, so anyone interested can do their 
homework before investing such a large sum of  
money in a mentoring program. There are also 
other options such as Kuhlman’s Flip Coach 
program (yourflipcoach.com) that provide a 
blueprint of  how to start your own real-estate 
investment business, while respecting the need 
for local market knowledge, hard work and 
dedication. He is also the only one in the industry 

to provide live online coaching. Unlike other real 
estate investment programs, The Flip Coach is a 
standalone program that does not require any 
additional upsold products to be effective.
“The fact is that you can be successful in real 
estate investing, but you have to be willing to put 
in the work and learn your market,” says Kuhlman, 
who is also the owner of  Broward and Miami-
Dade’s Real Estate Investors Associations and the 
youngest board member of  the National Real 
Estate Investors Association.
Don’t allow the celebrity of  reality TV lure you into 
investing $30,000 into celebrities rather than into 
real estate. According to Google, Than Merrill is 
worth over $100 million, Armando Montelongo 
brags that he makes more than $50 million per year, 
and Cody Sperber owns more than $1 million in cars 
alone and is worth an estimated $200 million. 
Sperber’s website states he has closed 1,000 deals 
in seven years, and averages 7 to15 deals per month. 
If  you do the math, it just doesn’t add up.
However, the real question remains: how much do 
these so-called celebrities earn from selling you 
their secret systems, and how much of  their 
fortune is from actually flipping houses? More 
importantly, once they sell you their mentoring 
program, what is their incentive to make you 
successful? Once these reality stars have their 
team sell you their mentoring program, they leave 
town. You’d be lucky to have more than a few 
conversations over the phone or email, and you 
are out a very significant investment.
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Staying Up to Date >>

Missed a meeting and want to find out what the Speaker 
talked about? Looked at your notes, and you just know 
you missed an important point?

DIG has the solution. 

Every DIG meeting is recorded.

Meeting recordings are available for 
download on the DIG website at the 
DIG Store in the Member Links tab.

Member Resources

Online Marketplace
DIG has a “Marketplace forum hosted on it’s new Forum 
www.diganswerline.org for exchanging information about 
deals, selling leftover rehab materials, finding tenants, 
promoting properites, publicizing your rehabs for sale, 
ect.

The Marketplace allows participants to send/recieve 
non-commercial marketing-related messages to those 
who are intersted. The DIG Marketplace is realtime, and 
the updates are manages by the individual seller. This 
allows very quick responses to the opportunities that 
are posted.

Sign up by going to: www.diganswerline.org

Once you are registered, submit your properties, ect., 
on the Marketplace forum. You can also post by emailing 
your ad to Marketplace@diganswerline.org

We hope to see you there!

GUEST POLICY
Anyone who has never attended a general 
membership meeting is cordially invited to come 
to their first meeting as a guest of  DIG. After this 
guest meeting, we invite you to join for a Full 
Year Member (12 months). Any return visits to a 
meeting by a Non-Member require a $25.00 guest 
fee to be paid.

Staying Up to Date  

 
Want to save time and money 

on paint and materials? 
PAINT 

DIG has negotiated a deal with Home Depot that will 

give you 20% off an array of high quality paints. 
All Behr, Glidden and Kilz paint, primer, stain and 

Water proofer purchases are eligible. 
You need to use your registered pro xtra phone number 

at the time that your purchase is made 
(once registered with Home Depot) 

to get the 20% discount. Its a volume 

discount, which all members will contribute towards. 

HAMPTON BAY CABINET “D.I.G.” EXCLUSIVE 
Purchase	and	Delivery	Options	

Full	and	Half	Truck	loads	deliver	direct	to	job	site	
Competitive	Quote	Process	

Factory	Reprentatives	available	to	answer	questions	
Hampton	Bay	Designer	Series	Cabinet	Line	
Broad	Selection	of	Frameless	Cabinets	supports	

step-up	kitchen	designs 
Design	Connect	at	The	Home	Depot	

Ability	to	create	2020	designs	for	PRO	customers	
REBATE	

Automatic	2%	rebate	on	all	Home	Depot	purchases	
Once	all	purchasing	platforms	are	registered	in	your	

Home	Depot	Pro	Xtra	Account	
In	addition	to	this,	you	receive	partnership	

from	all	home	depot	vendors	and	the	
DIG	Pro	Account	Home	Depot	Representative	

	
	

Still	Have	Questions?		
Contact	Tiffany	Moore,	Account	Representative	

Phone-443-519-8358			
Email-	TIFFANY_M_MOORE@homedepot.com	

	

Home Depot RewardsStaying Up to Date  
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Purchase	and	Delivery	Options	

Full	and	Half	Truck	loads	deliver	direct	to	job	site	
Competitive	Quote	Process	

Factory	Reprentatives	available	to	answer	questions	
Hampton	Bay	Designer	Series	Cabinet	Line	
Broad	Selection	of	Frameless	Cabinets	supports	

step-up	kitchen	designs 
Design	Connect	at	The	Home	Depot	

Ability	to	create	2020	designs	for	PRO	customers	
REBATE	

Automatic	2%	rebate	on	all	Home	Depot	purchases	
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Home	Depot	Pro	Xtra	Account	
In	addition	to	this,	you	receive	partnership	

from	all	home	depot	vendors	and	the	
DIG	Pro	Account	Home	Depot	Representative	

	
	

Still	Have	Questions	About	Your	Account?		
Contact	Tiffany	Moore,	Account	Representative	

Phone-443-519-8358			
Email-	TIFFANY_M_MOORE@homedepot.com	

Contact	your	local	Home	Depot	about	HD	products	



	  

	  

	  

	  

	  

	  

	  

	  

	  

	  

	  

	  

HELP	  EXCLUSIVE	  LEGAL	  PLAN	  

(H.E.L.P)©	  

Serving	  Real	  Estate	  Owners	  Since	  1993	  

When	  you	  need	  a	  real	  estate	  attorney	  call	  us,	  free	  of	  charge,	  
and	  we	  will	  discuss	  your	  problem	  with	  you.	  	  If	  legal	  services	  

are	  needed,	  our	  rates	  for	  DIG	  members	  are	  reasonable.	  

We	  also	  practice	  in	  Civil	  Litigation,	  Wills,	  Estates	  and	  Trusts,	  	  
Corporate	  Law,	  Business	  Transactions	  and	  Asset	  Protection.	  

H.E.L.P.	  	  is	  just	  a	  telephone	  call	  away®	  
LAW	  &	  ASSOCIATES,	  L.L.C.	  

One	  Penn	  Center	  
1617	  J.F.K.	  Boulevard	  -‐	  Suite	  1055	  

Philadelphia,	  PA	  	  19103	  

Telephone:	  	  (215)	  751-‐0500	  
Fax:	  	  (215)	  751-‐0700	  

	  Tmlaw50@verizon.net	  	  
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>>Technology

Nationwide Adoption of Online 
Notarization Just Took a Big Step Forward
Ben Lane, February 20, 2018
One of  the main things standing in the way of  a 
fully digital mortgage in many states is the 
requirement for a notary to witness the signing of  
the mortgage closing documents.

Currently, only four states allow their notaries to 
perform online, remote notarizations, which allow 
borrowers to “sign” their mortgage documents 
from anywhere, via secure video conferencing. But 
it appears that the push to take online notarization 
nationwide is about to take a huge step forward.

On Monday, the National Association of 
Secretaries of State, a group that includes the 
secretaries of  state for all 50 states, Washington, 
D.C., and the U.S. territories, adopted nationwide 
standards for online notarization. And the move is 
important because in most states, secretaries of  
state are the commissioning authority for notaries, 
granting them the authority to act as a notary.

According to the NASS, the electronic notarization 
standards will form a framework that policymakers 
and regulators can use when developing and 
implementing remote notarization laws, 
regulations and guidance. The effort was led by 
Kentucky Secretary of  State Alison Lundergan 
Grimes, who chaired a NASS task force on 
electronic notary standards.

“This task force’s exhaustive process yielded a 
comprehensive product that sets forth baseline 
standards to support transactional security, the 
privacy of  the document signers, and the 
centuries-old assurances of  the notarial act,” 
Grimes said in a release. “I’m proud to have led 

this discussion with a bipartisan group of  
secretaries and key stakeholders from across 
the country.”

Back in 2006, NASS adopted standards for 
electronic notarization, which allowed documents 
to be signed electronically on a tablet or computer. 
But, the standards still required an in-person 
appearance in order to verify the signer’s identity. 
Therefore, electronic notarization was not fully 
digital. But the adoption of  the new standards 
moves the country closer to nationwide acceptance 
of  online notarization. Currently, notaries in 
Virginia, Texas, and Nevada are allowed to perform 
online notarization for signers nationwide. 
According to Grimes’ office, nine more states, 
including Kentucky, are currently considering 
online notarization legislation.

The move towards online notarization is being led, 
in part, by Notarize, a digital platform that allows 
for legal, online document notarization.As 
expected, Notarize celebrated the NASS decision.

“We’re thrilled to announce that today, the National 
Association of  Secretaries of  State officially 
adopted standards for online notarization. The new 
standards are a huge step forward – providing clear 
policy and regulatory guidance for the effective 
operation and regulation of  online notarizations,” 
Notarize said in blog post. “It puts notarizations 
conducted online on par with in-person paper 
notarizations for acceptance by key regulators.”

Notarize CEO and Founder Patrick Kinsel took to 
Twitter to further applaud NASS’ move.
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Collecting the Last Month’s Rent at the  
Start of a Lease Could Cost You
By David M. Tkacik, Esq. 
March 26, 2018
A recent ruling from the Pennsylvania Superior 
Court in E.S. Management v. Gao, 176 A.3d 859 
(Pa. Super. 2017) clarifies that payment of  the 
last month’s rent at the start of  a residential lease 
must count as security deposit for purposes of  
the Landlord and Tenant Act of  1951, as amended.

Additionally, the Superior Court upheld the 
application of  the Pennsylvania Unfair Trade 
Practices and Consumer Protection Law and its 
treble damages and attorney’s fees penalties 
against a landlord who collected the last month’s 
rent in addition to the two month maximum.

To review, PA’s Landlord and Tenant Act restricts 
the collection of  security deposits to a maximum 
of  two months’ rent for the first year of  occupancy. 
In addition, at the start of  the second year of  
occupancy, the legal maximum is reduced to one 
month’s rent. The relevant section of  the law is 
Section 250.511a, which reads as follows:

Escrow Funds Limited

(a) No landlord may require a sum in excess of  
two months’ rent to be deposited in escrow for the 
payment of  damages to the leasehold premises 
and/or default in rent thereof  during the first year 
of  any lease.

(b) During the second and subsequent years of  
the lease or during any renewal of  the original 
lease the amount required to be deposited may 
not exceed one month’s rent.

The most notable ruling in the Gao case is that 
collecting the last month’s rent at the initiation of  
a lease falls under the limitations of  subsection

(a) above and the Unfair Trade Practices Law. 
Although the Unfair Trade Practices law was first 
envisioned as an exclusive tool for the PA Attorney 
General, with its incredible six-year statute of  
limitations, its scope has been continually widened 
by legislative amendment and court decisions. 
The law was legislatively amended to allow 
application by private consumers and their 
attorneys for what are construed to be “deceptive” 

actions by those dealing with consumers. Thus, 
creative application of  the word “deceptive” and 
an ascertainable loss by a tenant is usually all 
that is needed for a tenant’s attorney to make a 
claim under the Unfair Trade Practices Law.

The law carries stiff  penalties which include three 
times (treble) damages and the shifting of  
reasonable attorney’s fees.

A more troubling aspect of  this case is that the 
court upheld the decision of  the Allegheny County 
trial court that two days is an insufficient time for 
a tenant to review a residential lease before signing 
if  the court finds the lease to be complicated. The 
court further upheld the theory that requiring 
such a short time period was “deceptive” or likely 
to create misunderstanding. Granted in the Gao 
case it was stressed that the landlord’s lease was 
15 pages in single spaced type. The Pennsylvania 
Association of  Realtors has been capitalizing on 
this aspect of  the case and encouraging use of  its 
form residential lease, which one would assume, 
it believes would be found to be uncomplicated by 
a court. That remains to be seen; however what is 
clear is that a landlord who uses a shorter, double-
spaced, plain-language lease will have a better 
chance of  a favorable court ruling.

If  you are unsure if  your lease would be considered 
“plain-language,” the PA Attorney General’s Office 
will review it and issue a determination. The 
procedure for having your lease pre-approved by 
the Attorney General can be found here:

http://app.getresponse.com/click.html?x=a62 
b&lc=Bl7m7D&mc=I9&s=0sPCaY&u=SjrP&y=i&

Tkacik Law Office was directly involved in E.S. 
Management v. Gao, 176 A.3d 859 (Pa. Super. 
2017) in representing the interests of  the landlord, 
starting with the appeal to the Superior Court.

David M. Tkacik, Esq. is a real estate attorney and 
landlord. He can be reached at 412-414-9644 or 
DTkacik@TkacikLawOffice.com.

>>Legislative News





THOSE PROPERTY 
INSURANCE BILLS THAT 
KEEP COMING MONTH 
AFTER MONTH?

TOSS THEM.

We’ll consolidate all your properties  

on one policy with one simple bill.

And perhaps save you a nice chunk of cash too.  

We can do it no matter how many properties you have or  

when your policies end. You won’t get that with other insurers.

If you’re with Allstate, Erie, Nationwide, Foremost or most other  

carriers, we can give you the same or better coverage for less.  
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We’ll do all the paperwork and see the transfer through, too.  
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mixed use or apartment buildings. Naturally, all of our carriers are  

rated “Excellent” by AM Best. And no one knows the area better.

Give us a call — Phila: 215.829.1776  |  W. Pa.: 412.823.1776.  

Month after month, you’ll be glad you did.
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Insuring Pennsylvania’s tenant-occupied housing since 1982.


