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HARDMONEYBANKERS.COM

Private Real Estate Lending

- Equity Based Private Lending

- 100% Acquisition & Construction Financing

- Loans up to 65% of the After Repaired Value

- Fast Closings & 24 Hour Approvals

- Lending on investment residential and
commercial properties
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DIG Disclaimer:

Diversified Investor Group recognizes that many opportunities are presented to its members and guests. As an individual,
it is your responsibility to investigate, and verify, the validity of these opportunities, and consult with a professional,
such as your Attorney or Accountant, before investing, as it is possible to lose money investing in real estate.

DIG neither sponsors nor recommends any offering made to or by its membership or vendors. Diversified Investor
Group is not responsible or liable for the performance or offering or the accuracy of any information presented.




Monthly Meeting g
What Happens at a DIG Meeting?

General Meeting: 6:00 - 9:00 PM
Genius Bar: 6:00 PM

Come to the meeting and step up to the Genius Bar to get your questions answered on the spot.
Hosted by two DIG members that can answer your questions or direct you to the person or place for
the answers.

Orientation: 6:00 PM

Are you new to DIG and the real estate investing world? Are you looking for some direction on what
you need to do to get started? Do you want to learn all about what DIG has to offer and get your
investing career on the right track? This is the place for you! Orientation will start at 6:00 pm, and at
20 minute intervals until 7pm. At your orientation, you will receive a brief overview of DIG and all it
has to offer, and an opportunity to ask questions from some of DIG’s Investors!

Round Groups: 6:00 - 7:00 PM

Real Estate Law, Getting Started, and various other topics, such as Landlording, Foreclosures,
Rehabs, Shore Rentals, Note Buying, and many other real estate topics in a Q & A format moderated
by a DIG member expert.

This month’s Round Groups:
So You Want To Be A Real Estate Investor/Getting Started
Using Social Media and Digital Marketing in Your Real Estate Business
Genius Bar

Open Forum: 7:00 -7:30 PM
Steals and Deals: 7:00 - 7:30 PM

This is YOUR opportunity as a DIG member to share your deal in front of the room. Fill in the form with
the information and it will be announced in front of the group and posted at the meeting for all to copy
the information as well as to have it posted to the website after the meeting. Visit the website under
STEALS AND DEALS to download the form and submit to executivedirector@digonline.org or fill in the
form at the meeting to have your deal presented. Only DIG members may submit forms.

Guest Speaker/Panel Discussion: 7:30 -9 PM
Ken Weinstein presenting the 7 JumpSteps of Residential Real Estate Development

i Date ¢ Place ORI

Thursday North Hills 6pm Discussion Groups

April 25, 2019 Country Club 7pm Open Session

99 Station Avenue 7:30 - 9pm Speaker
Glenside, PA 19038
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April Speaker

Topic: ‘“‘Learn the 7 JumpSteps of
Residential Real Estate Development”’

Ken Weinstein, President of Philly Office Retail and founder of Jumpstart Germantown, will discuss the
7 JumpSteps of Real Estate Development, including property sourcing, due diligence, financing, design
and construction, and leasing and selling. These JumpSteps are the foundation of the Jumpstart
Germantown Training Program. Jumpstart Germantown is a unique community development program
working to revitalize the Germantown section of Philadelphia through mentoring, networking and
providing financial resources to local aspiring developers. Jumpstart uses a collaborative approach to
real estate development, emphasizing the sharing of resources and information, because we can do
more together than we can do alone. Join us on April 25th and learn how you can benefit from this unique
opportunity for real estate investors.

We are pleased to have Ken Weinstein present at our general membership meeting on April 25th At North
Hills Country Club.

DIG Rehab Tour — May 18

DIG’s 2nd spring Rehab Tour is on for May 18, visiting Projects in N/NE Philadelphia and Lower
Bucks County. If you want a real understanding of rehabbing, this is the event to attend. Visit
homes in various stages of repair and learn what other investors are doing, or not doing, to reap
the big rewards. Mark your calendar and make your reservation NOW. Class size is limited to the
first 30 to register. Don’t be disappointed. This event always sells out. Visit digonline.org to register.
You will be notified of the starting location the week before.

O Property
Management

GREATER PHILADELPHIA

Having a TOUGH TIME
Managing Your Property?

6 Diversified Investor
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Media Named One Of The Best Places

In The U.S. To Retire
Kelly Leighton, March 31, 2019

Media was just named one of the top 10 best
places in the country to retire.

According to a_recent report from SmartAsset,
Media is the sixth best place in the U.S. to head
for retirement thanks to higher-than-average
number of doctors’ offices, recreation centers
and retirement centers. However, only, 16.9
percent of the town’s population are seniors, 1
percent lower than the national average.

“Retirement should be the opportunity to enjoy
the fruits of one’s labor, right? Well, you won’t
break the bank by living in Media,” said Mike
Reyman, a Realtor® with Berkshire Hathaway
Home Services Fox & Roach Realtors®. “You can
find something to fit your budget.”

Reyman said there are a wide variety of homes
available in Media, whether one prefers a charming
and cozy house built more than a century ago, a
modern and updated home or a home somewhere
in between.

From Easter egg hunts for the grandkids, dining
under the stars every Wednesday night in the
spring and summer, hiking through Ridley Creek
State Park, enjoying the summer music festival in
Rose Tree Park, taking in a show at the Media
Community Theatre or the antique car shows
down State Street, there always seems to be
something going on locally,” added Reyman.

Reyman hasn’t always resided in Media, after living
in cities across the country, the family is enjoying
what Media has to offer. “Whether it’s found locally,
like farmers markets, craft festivals, historical
events, etc. or in a ‘big city’ like Philadelphia, you
canstepoutandintofantasticdining, entertainment,
music, sporting events, nature and so much more.
Your calendar can be quickly filled if you really
choose it to be. | would recommend a visit with
someone who knows Media. You will be amazed at
what is right here. Come see the diversity and sense
of community that thrives in Media. People love
living here. It's not called ‘everybody’s hometown’
for nothing,” he added.

“Don’t forget the three most important rules
of real estate: location, location, location.
The proximity of Media to a major
metropolitan city that is so rich in American
history like Philadelphia or the beautiful
beaches of New Jersey and Delaware is
extraordinary,” he said. “If you travel often,
having an international airport nearby is a
blessing. A 20-minute drive to an airport
that never seems as crowded as some of the
other airports around the tri-state regionis a
well-kept secret. Also, the access to multiple
modes of transportation, like the SEPTA
regional rail, trolley and bus, and a quick
drive to Interstate 95 allows you to get away
with ease.”

Beyond ample housing options and ease of
transportation, Reyman said the town itself
is something special. “The people are
welcoming and friendly. The community of
Media is a fun-loving and inclusive multi-
generational community. No matter what
age, Media has something for everyone.

WORKING CAPITAL TO BUILD YOUR BUSINESS
WITHNONE OF THE DEBT

A direct nationwide lender of Bridge Loans, Hard Money Financing as
well as Commercial Mortgages.

We offer 90% of Purchase, 100% of Rehab, 1 to 30 units,
$75,000-10 Million.

Committed to gearing your investment goals to a variety of innovative
programs, we engage in a solutions-focused, consultative approach.

By developing a lender-investor relationship, we understand
your specific needs, goals & present the best approach
to satisfy your requirements.

CALLUS:718-285-0806

Get Express Capital Today, For Your Business
Growth Tomorrow!

martin@expresscapitalfinancing.com
expresscapitalfinancing.com
2625 East 14th St Suite 202 Brooklyn NY11235
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Here’s what HAPCO has done for you lately:

How many landlords does it
take to change a lightbulb?

Worked with PGW to ensure you're not held responsible

for your tenants’ unpaid gas bills.

PGW'’s landlord cooperation program, which HAPCO helped

develop, allows landlords to avoid having liens placed on their

properties if tenants fail to pay for gas service.

One. But if you want to change Pushed for limits on City Council’s lead paint testing law.
HAPCO stood up for landlords against a proposed city law that

would require lead paint testing with every tenant change. We

helped to hammer out a compromise that calls for testing only

when the new tenants include small children.

anything else, it takes a lot more of us.

HAPCO fights for your interests every day. JOIN US!

Helped develop a Rental Suitability Certification that
doesn’t overburden landlords.

City Council’s original rental suitability law was onerous.
HAPCO led the fight to change it, helping to eliminate
unnecessary requirements and expenses.

We're the Homeowners Association of Philadelphia and
we e the voice of residential property owners and investors
like you. In city and state government, in the courts, in _ roducec yt

negotiations with tenants’ groups and others, we stand up fr?ﬁi'feiiﬁ'fé' ggfﬂg'tl Qf(jg?gss'\J\';ﬁfdcgv{?;;:ggiﬁetﬁgdr‘:’t{?st
for your rights and advance your interests. be heard.

Helped maintain your right to speak before City Council.
When a bill was introduced to take away the right of citizens to

As a member, you'll also get access to information
and strategies to help improve your business.
Get the perks, get the advice, get a stronger voice.
1120 Buttonwood St. #A Philadelphia, PA 19123

{215) 684-1684 WWW.haproassoc.com

But we need your support. Your membership will not only
get you a stronger voice, it'll get you practical benefits like
member discounts and our low-cost eviction service.

Newsletter Advertising

Do you have a product or service you would like to advertise to the DIG members? Why not advertise in

our newsletter!

Members Non-Members
Business Card (3 12"W x 2"H)
6 months $ 90.00 $ 180.00
12 months $ 165.00 $ 240.00
14 Page (4"W x 4"H)
6 months $ 180.00 $ 270.00
12 months $ 325.00 $ 440.00
Y, Page (8"W x 4"H)
6 months $ 360.00 $ 450.00
12 months $ 640.00 $ 790.00
Inside Full Page (6"W x 8"H)
6 months $ 750.00 $ 840.00
12 months $1,300.00 $1,540.00
Inside Front/Back Cover (8.5"W x 11"H)
6 months $ 950.00 $1,050.00
12 months $1,700.00 $2,000.00
Outside Back Cover (8.5"W x 11"H)
6 months $1,100.00 $1,200.00
12 months $2,000.00 $2,300.00

Flyer Insert (8 12"W x 11"H)

$300.00 per issue, 3 month minimum.
Insert must be supplied by Advertiser.

What better way to reach hundreds of active real estate investors each month!
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Hello Refis? Mortgage Rates Just Had <=2
The Largest One-Week Drop in 10 Years

Interest Rates Haven’t Been This Low Since January 2018

Ben Lane, March 28, 2019

Just over six months ago, it appeared that
refinance demand had all but dried up thanks to
mortgage interest rates that were pushing past

4.59%,.
But my how the tables have turned.

According to newly released data from Freddie
Mac, mortgage rates just experienced the largest
one-week decline in a decade, and are now
trending back toward percentages that begin with
“3” instead of “4.”

Freddie Mac’s report showed that the 30-year
fixed-rate mortgage averaged 4.069% in the last
week, a massive drop of 22 basis points from the
previous week’s total of 4.28%,.

That’s the largest single-week decline in 10 years.
In fact, mortgage rates are now at their lowest
point since January 2018. One year ago, mortgage
rates averaged 4.49%,.

To repeat, mortgage rates haven’t been this low in
well over a year. Just a few weeks ago, mortgage
rates were at 4.419%,. But levels that high seem
may soon seem like a distant memory if rates
continue to trend back down towards the 3%
range that many thought was gone forever just a
few months ago.

According to Freddie Mac’s chief economist, Sam
Khater, the caution about the economy recently
laid out by the Federal Reserve sent mortgage
rates plummeting.

“The Federal Reserve’s concern about the
prospects for slowing economic growth caused
investor jitters to drive down mortgage rates by
the largest amount in over 10 years,” Khater said.
“Despite negative outlooks by some, the economy
continues to churn out jobs, which is great for
housing demand. We have recently seen home
sales start to recover and with this week’s rate
drop we expect a continued rise in purchase
demand.”

Both the 15-year fixed-rate mortgage and the
5-year Treasury-indexed hybrid adjustable-rate
mortgage also fell in the last week, but not as
precipitously as the 30-year.

The 15-year FRM averaged 3.579%, this week, down
from last week’s average of 3.71%. A year ago at
this time, the 15-year FRM averaged 3.99%,.

The 5-year Treasury-index hybrid ARM averaged
3.75%, down from last week when it averaged
3.849%,. A year ago at this time, the 5-year ARM
averaged 3.66%

Freddie

4.50%

4.00%

2. Apr 11. Jun 20. Aug

Primary Mortgage Market Survey®
U.S. weekly average mortgage rates as of 03/28/2019

29, Oct 7.Jan 18. Mar

Diversified Investor 9



rent

perfect

An Investigative Screening Company

With Rent Perfect, screening and managing tenants couldn’t be
easier. When a potential renter says “I'll take it” to one of your
properties, you simply collect their email address. We’ll send them
an online application, which they can complete immediately via any
computer, tablet, or smart phone. Applicants pay the $35 fee
directly to us, and you get instant access to your applicant’s report,
including:

FREE, MOBILE FRIENDLY
TENANT SCREENING AND
LEASE MANAGEMENT TOOLS

Rent Perfect Provides 4 simple
yet powerful tools, backed by
Private Investigators, to make
screening and managing your
ideal tenants easier that ever!

- Government Watchlist
- Sex Offender Registries

- Criminal Record
- Past Evictions
- Credit History

In addition to this immediate report, our team of live investigators
will check real-time data in jurisdictions that don’t show up on
instant reports, so you can be sure the profile you’re getting is
accurate and up-to-date.

Once you have found the right renter, just forward them
a copy of our state-specific lease, which they can sign
electronically. Then, let Rent Perfect help you get
insurance and collect rent quickly and affordably over
the Internet...

ELECTRONIC INVITATION BACKGROUND SCREENING LEASE AGREEMENT COLLECT PAYMENT

COLLECT

Get your applicant’s email
address and we’ll handle
the rest of the process.
They can fill out an online
form in minutes!

rent
'6 perfect

An Investigative Screening Company

Make informed decisions
when approving tenants
with our mobile-friendly
screening tools. Know who
you’re really renting to
before they move in.

REAL ESTATE INVESTORS
ASSOCIATION

1-877-922-2547 ¢ www.RENTPERFECT.com

Use our automated system
to generate state-specific
lease agreements online.
With seamless tenant
communications and
automatic notifications, it
doesn’t get any easier!

Give your tenants the
convenience of online
payment options. Collect
security deposits, issue
refunds, and schedule rent
reminder/auto-pay agree-
ments online.

GO DIRECTLY TO THE REIA

REGISTRATION PAGE BY

SCANNING THIS QR CODE:

If you do not have a QR Code Scanner on your phone,
text the word REIA to 31-31-31 or contact your
local REIA for the link.




Upcoming Events e

2019

April 25

“7 JUMPSTEPS OF
RESIDENTIAL REAL
ESTATE DEVELOPMENT”
BY KEN WEINSTEIN

May 2

DIG PHILLY CHAPTER
MEETING

May 18

DIG U REHAB TOUR

IN NORTH/NORTHEAST
PHILLY AND LOWER
BUCKS COUNTY

May 30

TOOLS AND SYSTEMS FOR
MANAGING REHAB
PROJECTS AND SCALING
YOUR BUSINESS BY
ANDRESA GUIDELLI

June 15

DIG U REHAB TOUR IN
NORTH/NORTHWEST
PHILADELPHIA AND
LOWER MONTCO

Diversified Investor 11



DO BUSINESS WITH YOUR FELLOW DIG MEMBERS!

Tiffany Moore
Pro Account Representative

5325 No am Drive
Suite ‘,l2';l;jngll
Nottingham, Maryland 21236

(443) 519-8354

Fax (877) 959-8218
oore@homedepot.com

www.homedepot.com =

* Offset & Raised Printing

¢ Full Color Printing

* Layout & Design

* Xerox Hi-Speed Copying

* Complete Mailing Services

10300 Drummond Road
Philadelphia, PA 19154

215.728.8600
Fax 215.342.8133
printncopy.com

M RNT T COPY

b < GRAPHIé(IMAGES

ﬁ) raphics
INC.

TenantReports.com

— o INSTANT TENANT SCREENING SERVICES

Instant Comprehensive Tenant Screening Services 24/7

« Credit Reports (Experian/Equifax/TransUnion)
« State & Nationwide Criminal Checks

« State & Nationwide Eviction Reports
« Income Verifications
< And More... Lawrence A. Brennan

ph 855.244.2400
fax 855.244.2401

TenantReports.com Larry@TenantReports.com

LAW OFFICE OF
BONNIE G. OSTROFSKY, P.C.

1417 BETHLEHEM PIKE

FLOURTOWN, PA 19031-1904

(215) 233-5344

FAX (215) 233-1797

E-MAIL BGO@USA .NET

* REAL ESTATE LAW HTTP://BGOLAW.COM
* BUSINESS LAW

* ESTATE PLANNING, WILLS & TRUSTS

CONCENTRATING IN:
e ELDER LAW

In business over 24 years

Poulina Kalushner

President -Commercial Mortgage Broker

Dirc: 267-266-0797
poulina@pkeapitalfunding.com

www.pkcapitalfunding.com

67 Buck Rd, Unit 28, Huntingdon Valley PA 19006

YOUR AD COULD APPEAR HERE
CALL ELAINE
215-712-2525

YOUR AD COULD APPEAR HERE
CALL ELAINE
215-712-2525

DIVERSE TECHNICAL LINES, INC.
Employee Benefit Consultants

AGENTS FOR ASSOCIATION AND
CHAMBER OF COMMERCE GROUP INSURANCE PLANS
TRADITIONAL, PPO, POS ano HMO MEDICAL PLANS
PRESCRIPTION PLANS e DENTAL PLANS
GROUP LIFE anD DISABILITY PLANS
2 RED BARN MALL * 120 S. YORK ROAD
HATBORO, PA 19040
(215) 674-9400 « (800) 734-9400

The Industry’s Best Tool for
Investors and Landlords

SCAN CODE OR
CONTACT YOUR
CHAPTER FOR
THE DISCOUNT:

1-877-922-2547 www.RENTPERFECT.com

1-2-3 lending

Karen Fischer
Karen@123lending.net

215.794.2665 office
215.534.3480 cell

www.123lending.net




DIG Subgroups g

MOI’lthly Meetings (Subgroups are for MEMBERS only)

Subgroups are a benefit of membership. If you are not a member you can attend any subgroup for a

$25 fee. You MUST pre-register at https://www.digonline.org/ if you will be attending. The $25 fee
may be applied to a full DIG membership by contacting the DIG office.

Bucks & Montgomery County

BuxMont Breakfast Subgroup

Meets the 2nd Thursday at 8:30am at Zoto’s Diner,
1100 Bethlehem Pike, Line Lexington, PA 18932.
Contact Dina Yannich, rentals@yournewhomeagent.com

Rehabbers Subgroup
Meets the 3rd Wednesday at 9:00am at Michaels Family

Restaurant, 709 Bethlehem Pike, Montgomeryville, PA 18936.

Contact Don Rotanz, don@buxmonthomebuyers.com

Vacation Rental Subgroup

Meets the 3rd Wednesday in odd numbered months
at 6:30pm at Otto’s Brauhaus, 233 Easton Rd,
Horsham, PA 19044.

Contact Susan/Larry Cerrito, SMCerrito@comcast.net

Lower Bucks County Subgroup

Meets 2nd Wednesday of the month at 6:30 PM at

Michaels Family Restaurant, 3340 Street Road, Bensalem, PA
19020. RSVP Garrymillerl@yahoo.com

Central Bucks Subgroup

Meets the 1st Monday at 6:30pm at Boy Scouts of America
Building — Washington Crossing Council (NEW LOCATION)

1 Scout Way, Doylestown, PA 18901.

Contact Don Brown at don@donbrowninc.com

Closed July and August

Creative Real Estate Investors Group

Meets the 1st Wednesday at 9:00am at Dublin Towne Diner,
133 Main St, Dublin, PA 18917.

Contact Don Rotanz, don@buxmonthomebuyers.com

Eastern Montco Sub Group

2nd Tuesday of the month except for July and August at 630pm
at Palz Tap House, 1902 County Line Rd, Huntingdon Valley,
PA 19006.

Contact Robin Laufer, Hatboro443@yahoo.com

Delaware County

Delaware County Subgroup

Meets the 1st Wednesday at 6:30pm at Tip O'Leary,

300 West Chester Pike, Havertown, PA 19083.

Contact Daniel Harvey dmhinvest@gmail.com No July/August

Chester & Lehigh County

Chester/Montgomery Subgroup

Meets the 2nd Wednesday at 7:00pm at Uno Pizzeria and
Grill, 106 Black Rock Rd, Phoenixville, PA 19460.
Contact Steve Babiak, sbabiak2183@gmail.com

No meetings July and August

Philadelphia

Philadelphia Subgroup

Meets the 3rd Tuesday at 7:00pm Gearo’s, 1913 Welsh Rd,
Philadelphia, PA 19115.

Contact Joe Thomas, jestprise@aol.com

North West Philly Subgroup

2nd Monday of the Month 6:30 PM to 8:30 PM at Earth
Bread + Brewery, 7136 Germantown Ave., Mt Airy, PA 19119.
Contact Jerome Lewis Jerome@lewisinvests.com

Philadelphia/Lower Bucks Commercial Subgroup

Meets the 1st Tuesday at 6:30pm at Leeland, Carriage house
730 Fayette Street, Conshohocken Pa 19428.

Contact Contact Charles Nowicki, cnowicki@wwlandtransfer.com
Closed July and August

Phila Breakfast Subgroup

Meets every Friday at 8:00am at City Diner & Cocktail Bar,
521 S Broad Street, Philadelphia, PA 19147.

Contact Joe Scorese jscorese@firstrust.com

Philly Riverwards Subgroup

Meets the 3rd Wednesday of the Month at 6:30-8:30PM
at Chalaco’s Cheviche and Pisco Bar, 1030 N 2nd Street,
Philadelphia, PA 19123.

Contact Joe Scorese, jscorese@firstrust.com

South Philly Rehabber’s Subgroup

Meets the 4th Monday at 6:30pm at Moonshine Philly,
1825 E Moyamensing Ave, Philadelphia, PA 19148.
Contact Joe Phelan, Joe.phelan@libertybellagency.com

West Philly/University City Subgroup

Meets the 3rd Monday at 6:30-8:30pm at Bookers Restaurant
and Bar, 5021 Baltimore Avenue, Philadelphia, PA 19143.
Contact Noel Parnell noelparnell257@gmail.com

NEW GROUPS WELCOME

Want a great way to network? Join a subgroup near
you! This is a great way to meet new people and talk

about issues that pertain to your area of investing.
No group in your area? Why not start one! If you are
interested in starting a new group send an email to
subgroups@digonline.org.

Diversified Investor 13
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DIGVENDOR SPOTLIGHT

Please patronize our DIG vendors for

1LY
N\

the best in service and pricing.

Phone (610) 873-6022 Fax (610) 873-6026 Tiﬁany Moore
STONEHEDGE FUNDING, LLC Pro Account Representative
Fhe dllernalive Fi na Fowr
for Real Estate Investors §325 Nottingham Drive
land 21236
JAMES M. BENNETT DEoaghas; Masy
President
(443) 519-8354
P.O. Box 460, Uwchland, PA 19480-0460 Fax (877) 959-8218
www.stonehedgefunding.com =

NEW VENDORS
WANTED
ADVERTISE HERE!

JOHN J. HEPNER (215) 672-7150

CRAZY OFTIONS TRADER.com

L CRAZY REAL ESTATE INVESTOR
¢ HEPNER & ASSOCIATES

Accountants

Small Businesses &
Taxes & Real Estate

PO Box 1163
Willow Grove, PA 19090

Larry Steinhouse
21S5-378-9190

ANTHONY GONZALES

Broker, General Manager

Cell: (610) 466-5446
Office: {610) 664-3254
Email: Anthony.Gonzales@newwestern.com

1Belmont Ave
Bala Cynwyd, PA 19004

www.NewWestern.com

@ Nehssthent
. gamarl?lalm]: GREATER PHILADELPHIA
Ryan Fischer ‘

Account Executive
rfischer@camaplan.com

Melissa Simmons
Property Manager
p 866.559.4430 | f 973.302.8622

www.camaplan.com msimmons@greaterphilapm.com

www.greaterphilapm.com

NEW VENDORS
WANTED
ADVERTISE HERE!

125 E. EIm Street
Suite 210
Conshohocken, PA 19428

Jrown
&

INSURANCE- LLBERT;“
Pennsylvania E’%ﬁ{%gx“f}?

Adam Rothberg
Account Executive

HNMB

Prvie Real e Lending

NEW VENDORS
WANTED
ADVERTISE HERE!

Direct: 215.866.0070

Cell: 610.761.3790

Fax: 215.509.2355 (BELL)
arothberg@bbofpa.com
www.bbofpa.com

MONTGOMERY
gg TILE & DESIGN

..from current to closeout

Sheryl Lester
sheryl@montgomerytiledesign.com

{, 215.839.3271
ian@hardmoneybankers.com

Hours:
M, W, F - 8am - 5pm
Tu, Th - 8am - 7pm
Sat - 8am - 2pm ¢ Sun - Closed

267-462-4857 or 4858
Fax 215-367-5898
montgomerytiledesign.com

213 Keystone Drive
Montgomeryville, PA 18936

Private Money Lending In Eastern PA And New Jersey

Auction.com
Renee Girifalco

1 Mauchly

Irvine, CA 92618
215-694-1506
rgirifalco.PTA@auction.com

~p4

PRESS CAPITAL

a§==}-' NANCING
|

Martin Chera

Phone: (718) 285-0806

Mobile: (347) 348-0262

Fax: (B44)747-2276

marti apitalfinancing.com
expresscapitalfinancing.com
2625 East 14th 5t Suite 209 Brooklyn NY 11235

WHERE
REAL ESTATE
IS MOVING

Alex Ankudovich

(215) 253-5800 ext. 101 office
(215) 600-1307 fax
alex@kitchensearch.com
www.KitchenSearch.com

I

KitchenSearchcom 1296 Adams Rd., Unit 210

Bensalem PA 19020

NEW VENDORS
WANTED
ADVERTISE HERE!

ForeclosuresDaily.com

For information:

813-563-0005 ext. 1

email:

Info@ForeclosuresDaily.com
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BAUM, SMITH & CLEMENS, LLP

CERTIFIED PUBLIC ACCOUNTANTS and BUSINESS ADVISORS

David R. Goettelman, CPA

Senior Account Manager

2060 Detwiler Road
Suite 125
Harleysville, PA 19438

215-368-5755 ext 138
daveg@bsccpas.com
fax: 215-368-7038

Mark Bostwick
Lead Business Development Officer

POLICE
«FTRE

BostwickM@PFFCU.org
pl 267-332-3438

FEDERAL cl 443-735-1422
CREDIT UNION 4 Greenwood Square Branch
3325 Street Road

PFFCU.org Bensalem, PA 19020

To become a member apply at PFFCU.org/event 2

Service. Value. Convenience. Trust.

DIGVENDOR SPOTLIGHT

Cell: (215) 7T60-4634
Office: (215) 947-TI00
Toll Free: (B88) 606-1950
() chad@exteriordd.com
4 POBox 903
" Huntingdon Valley. PA 19006

CHAD SOLAR /

President

= www.exteriordd.com

1031corp

&

TCS

Joseph Puggi

New Client Originator

KEEPING IT SIMPLE. DOING IT RIGHT

0:215.383.1439x108 M: 215.370.6909
joseph@tcsmgt.com « www.TCSMGT.com
2001 Hamilton Street, Suite 227, Philadelphia, PA 19130

1.0UU. L0, 1US 1
610.792.4880 ext. 216
Mobile: 610.551.2033
Fax: 610.489.4366
cindi@1031CoRP.com
www.1031CORP.com

100 Springhouse Drive
Suite 203
Collegeville, PA 19426

“Increasing Your Investment Income....Securely”

Trey Aulls

CEO, NMLS #241733

483 Montgomery Place
Altamonte Springs, FL 32714

|
r Office: 407-878-2830, Ext. 231
Cell: 352-678-7464
Fax: 407-878-2831
S Toll Free: 855-485-9032
INVESTMENT LENDING
Trey@SecuredinvestmentLending.com

Company NMILS #398266 www.SecuredinvestmentLending.com

LET US FUND YOUR NEXT RENOVATION

List on the MLS for $289

simple
ch(ice

realty.com

DIG members get a $50 discount
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N S
Joe Phelan | Sales Manager
4 G E ;\_t-'\'
701 Market Street East, Suite #6001
Philadelphia, Pennsylvania 19106
phone direct: 267.702.1530 | fax: 267.702.2530 | cell: 484.410.8221

Joe.phelan@libertybellagency.com | www.LibertyBellAgency.com

Use coupon code - DIG

Andrea Clark
Certified Restorer

Markl

RESTORATION SERVICE, INC.

One Source, One Solution

aclark@mark Trestoration.net

Office: 267-695-1100
Cell: 267.640-4393
Fax: 267-695-1110

140 New Britain Blvd.
Chalfont, PA 18914

www.mark1restoration.net
PA HIC #6588

MB Capital Solutions, LLC

Unsecured Business Funding
www.mbcapitalsolutions.com

Eric Mauz
Creator of Opportunities

Office: 888-783-7197 x701
Direct: 856-556-0830

Fax: 856-475-0030 ericmauz@mbcapitalsolutions.com

PB ADJUSTING
N

215-689-2779 eFax
pbadjusting@gmail.com

501 Cambria Ave., Suite 209
Bensalem, PA 19020

Peter Bondarenko
President

267-392-9907 Cell

Absolve Contracting LLC

Plumbing HVAC Remodeling
Joe Duda
Master Plumber
484-636-7741
josephdudajr@yahog

RENTRESCUE

Insure Your Rental Income

303.656.6585
aaron@rentrescue.com

Aaron DiCaprio, Esquire
CEO/Residential Investor

(GERH A

RD'S Charles E. Gerhard IV

“The Finest in Appliances & Service”

GLENSIDE
290 Keswick Avenue
Glenside, PA 19038

Tel 215-884-8650 ext. 130
charles@gerhardsappliance.com
www.gerhardsappliance.com

o StateFarm

Michael Friel
Agent

224 York Road

Jenkintown, PA 19046-3244

Bus 215 277 5555 Fax 215 277 5574
michael@sfphilly.com

NMLS #139716 NMLS MLO #1284451 MLO License #51197
Licensed by the PA Dept. of Banking

The greatest compliment you can give is a referral.

267-449-0147

w7 PPR

Share. Build. Preserve.

PPRNoteCo.com

200 Berwyn Park, Suite 210
920 Cassatt Road
Berwyn, PA 19312

Rehab Coaching with Kathy!
4 Private Coaching Sessions
Followed by On-site Coaching

& Partnering on your Rehab!

Kathy Gilmore: Experienced

Rehabber, Coach and Realtor
kgrei03@yahoo.com

WELCOME

TO OUR NEWEST
VENDORS!
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Pending Home Sales Show Modest

Retreat in February

Nar Reveals a 19, Decline Last Month After Substantial January Gains

Jessica Guerin, March 28, 2019

Pending home sales dropped 1% in February,
declining 4.99% from last year, according to the
latest report from the National Association of
Realtors. The Pending Home Sales Index, a
forward-looking indicator based on contract
signings, dropped to 101.9 in February, down
from January’s 103.2. Activity in the four major
regions were split, with the South and West
showing a bump in contracts while the Northeast
and Midwest reported slight declines.

NAR’s chief economist, Lawrence Yun, said that
considering the fact that January’'s pending
contracts were up nearly 5%, the 19% drop in
February is not a significant concern. But it’s clear
that activity this spring won’t match up to what
the market witnessed last year. “As a whole, these
numbers indicate that a cyclical low in sales is in
the past, but activity is not matching the frenzied
pace of last spring,” Yun explained.

But others, like Nationwide’s Chief Economist
David Berson — who served as Fannie Mae’s chief
economist — said the decline was a surprise. “The
modest decline in pending home sales for February
was a surprise for the market, given increasingly
positive underpinnings for the housing market,”
Berson said, although he added that even with the
drop, pending sales are still higher than average for
the fourth quarter. Berson said the data indicates

that existing home sales will slide in March, but
that he expects this to turn around soon.

“The MBA's purchase applications rose again for
March — and households do not apply for mortgages
without an intention to buy a home. As a result, we
expect that pending home sales will increase for
March, helping to boost existing home sales again
for April,” Berson explained. Regionally, Yun pointed
to concerns in the West, noting that even though the
region experienced an uptick in contract action,
current sales are well below what it experienced last
year. “There is a lack of inventory in the West and
prices have risen too fast,” Yun said. “Job creation
in the West is solid, but there is still a desperate
need for more home construction.” But, Yun noted
that year-over-year increases in active listings signify
a potential increase in inventory in many markets
around the country, a positive trend to be sure.
Berson said he felt optimistic about the state the
housing market for the remainder of the year despite
this “temporary and modest block” in contract
signings. “There are good reasons to expect housing
activity to expand in coming months,” Berson said,
“as mortgage rates have dropped to the lowest
levels in more than a year, house price gains have
slowed (helping affordability), the job market
remains solid (with wages accelerating), and
household formations are running well-above trend.”

Finance kg

How Equity Loans Can Harm Homeowners

Kelly Leighton, March 24, 2019

To a homeowner who needs some extra money, an
equity loan may seem like a good idea.

However, the loan, which uses the equity of the
home as collateral, can very easily backfire.

16 Diversified Investor
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Philadelphia Realtor® Al Perry, who has been in
the real estate business for more than two
decades, recently saw a family lose a home that
had been theirs for generations.

(Continued on page 19)



STEALS and DEALS e

Properties for Sale

9 West Second Street

13 & 15 W. 10th Street
529 DuPont Street

533 DuPont Street

4916 N. 12th Street

1016 Cherokee Street
5722 Crittenden Street
778 Cressman Road

1231 Haven Avenue condo
8 unit apartment building
26XX S. 63rd Street

205 12th Street

205 12th Street

533 Dupont Street, twin
529 Dupont Street, duplex
1542 N. 15th Street

800 East 9th Street

225 E. Wildwood Ave. #405

Marcus Hook
Marcus Hook
Manayunk
Manayunk
Philadelphia
Bethlehem
Philadelphia
Harleysville
Ocean City, NJ
Quakertown
Philadelphia
Brigantine, NJ
Brigantine, NJ
Manayunk
Manayunk
Philadelphia
Ocean City, NJ
Wildwood, NJ

VACATION RENTALS

Myrtle Beach, SC

Duck, NC

Orlando, FL Timeshare
Bonita Springs, FL

Ocean City, NJ

N. Wildwood, NJ

Ocean City, NJ
Orlando/Kissimmee, Fl
Margate, NJ

Lake Wallenpaupak, Poconos
Wildwood, NJ

N. Wildwood, NJ

Ocean City, NJ

Ventnor, NJ

Cape May, NJ

Key West, FL

Key West, FL

Ocean Club, Atlantic City, NJ
Wildwood Crest, NJ

Steals and Deals is a fine opportunity for DIG members who have real
estate to sell. DIG does not charge a commission or fee. You deal
directly with the buyer. Fax listings to the DIG office at 215-933-6933.
You can also email the ad to marketplace@digonline.org. Even if your

property is currently listed with a real estate broker, the exposure to over
1100 serious investors each month can be a better sales opportunity.

Call for rates
$855-2900
1BR/$199; 2BR/$299
Call for rates
$1000-2000/wk.
$ 450-1700/wk.
$995-3595/wk.
$750-1200/wk.
$1000-5500/mo.
$ 625/wk. - $350/we.
$1400-1950/wk.
$1800-4495/wk.
$ 550-850/wk.
Call for rates
$2300-4500/wk.
$2650-4500/wk.
$2400-3900//wk.
$22K/season

Call for rates

Ads update once per month.

$ 19,000
$ 89,000
$245,000
$190,000
$ 65,000
$ 65,000
$ 62,000
$399,900
$359,000
$ 95,000
$ 65,000
$250,000
$375,000
$190,000
$245,000
$1.9
$539,000
$120,0000b

3BR/1BA single family; occupied

2 properties deeded together; mixed use
Duplex; possible tri-plex; 3 floors
3BR/1BA; possible sub-divide; needs work
5BR/2BA; Full rehab; ARV $170K-$190K
3BR/1BA needs minor cosmetics

3BR/1BA needs work
Quick Flip; needs TLC

3BR/2BA 1200 sg. ft. 2nd fl.; $1850/mo. rent
25%, ownership; appraised for $735,000

Large 3BR; $1100.00 rent

2BR/2BA 1st fl. condo; beach block; ocean view
3BR/2BA 2nd fl. Condo; beach block; ocean view
3BR/1BA; double lot; $20K rehab

1BR & 2BR; needs bath; possible triplex

Temple U. Campus; 6 unit w/ store front
4BR/3BA; beach block, ocean views; 2 car garage
1BR/1BA turnkey seasonal condo; partial finan.

2BR/2BA ocean view condo on the beach; sleeps 6

4 BR/3BA,; sleeps 10; www.elanvacations.com; The Grey Goose
Mystic Dunes Resort & Golf; Sunday checkin; 1/22-4/9; 5 nights
2BR/2BA condo, beach, pool, views, WIFI
New 4BR/2BA condo w/ elevator, www.homeaway.com #227402
www.vrbo.com/159300, 3BR/3BA beachblock, sleeps 8, pool, view 610-388-2757 Dave
www.nicerentalhomes.com; 4BR/3BA beachblock; sleeps 10; 9th St 610-473-9981 Susan
3BR/2BA home close to Disney, pool & WIFI (call for others)
1BR/1BA oceanfront complex condo, sleeps 4, WIFI, pool, parking 610-570-4125 Sandy
3BR/1.5BA, sleeps 8, 20 min. from Tanglewood Ski Resort
4BR/3BA condo w/pool, 1.5 blks. to beach (call for others)
www.nicerentalhomes.com; 4BR/3BA fabulous ocean front; pool
1BR luxury condo, 1 blk from beach & boards (call for other 2-4 BR) 215-672-7150 John
Ocean front/boardwalk/ocean, sleeps 4

1 blk from beach, very large homes, sleeps 17
4BR/3BA, private compound, sleeps 8
3BR/2BA, private pool, sleeps 8

2BR plus den, 2.1 BA, front view of ocean, 18th floor
Condo w/pool, sleeps up to 6, on the beach (call for others)

267-210-6024
267-210-6024
201-739-1020
201-739-1020
267-972-3536
215-416-6124
215-760-0670
215-527-4846
267-259-2372
267-259-2372
610-246-7246
610-566-5762
610-566-5762
201-739-1020
201-739-1020
267-825-0978
610-733-7690
215-939-6364

267-496-5246 Lynette
252-491-8787 Dawn
215-534-1610 Frank
614-975-6428 Jen
215-237-1977 Keith

610-570-4125 Sandy

267-242-2712 Olga
267-254-3507 Bill
610-473-9981 Susan

732-619-6594 Raymond
Landlord@writeme.com
215-266-2575 Ron
215-266-2575 Ron
215-237-3147 Morris
215-939-4473 Walt
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Stonehedge Funding, LLC

We Lend Confidence!

$$%%Local Hard Money Lender$$$$

Direct lender with over 28 years of experience!
Do you have a good deal, but need Cash?

Contact Stonehedge Funding, LLC TODAY!

Specializing exclusively in investor purchase and rehab financing.

* Fast Approvals *65-70% ARV * 3-6 mos. No Payments
* Desktop appraisals
* Loans to LLC’s & Entities

Interested in doing multiple deals in a year then Stonehedge Funding, LLC is for you!
Deal directly with the creative and flexible decision maker!

For Common Sense Decision Making and Great Service, Please call:
Linda Tosto at (610) 873-6022
LT@StoneHedgeFunding.com
www.StoneHedgeFunding.com

* Rapid Funding
* Local Market Expertise

Members
Receive A
Discount!

Proud Members Of: Proud Members Of:

KEYSTONE

FLOOR PRODUCTS I».,WAMA
CONTRACT DIVISION § Slaa

SALES - SERVICE - INSTALLATION [ETSEA0s S SRRy S

www.keystonefloorproducts.com

Total Flooring Rehab Specialists!

Full Service Floor Company For Any Need: Apartment Complexes, Commercial Real Estate
Corporate Offices, Builder/Developer, Residential Housing
Professional, Courteous Sales & Installation, Account Management By Industry Experts!

2969 Samuel Drive Bensalem, PA 19020
PA: 215-639-6300 TRI-STATE: 800-523-5230 FAX: 215-639-0135
E-Mail: contract@keystonefloorproducts.com

24-48 Hour Installation Available!

Proudly Serving The Tri-State Area For Over 60 Years!

HELP EXCLUSIVE LEGAL PLAN
(H.E.L.P)©

Serving Real Estate Owners Since 1993

When you need a real estate attorney call us, free of charge,
and we will discuss your problem with you. If legal services
are needed, our rates for DIG members are reasonable.

We also practice in Civil Litigation, Wills, Estates and Trusts,
Corporate Law, Business Transactions and Asset Protection.
H.E.L.P. is just a telephone call away®
LAW & ASSOCIATES, L.L.C.

One Penn Center
1617 J.F.K. Boulevard - Suite 1055
Philadelphia, PA 19103

Telephone: (215) 751-0500
Fax: (215) 751-0700
Tmlaw50@verizon.net
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How Equity Loans Can Harm Homeowners cont.

Perry had an investor client who purchased a
home that was in foreclosure in the Wynnfield area
of Philadelphia. The investor paid only $235,000,
and Perry said the home needs significant work,
but it will be a “showpiece” once its done.

Interested in the history of the home, Perry began
reading about the mortgage and sale of house.

“It had been in the same family for 77 years,”
Perry said. “The private owner before our current
client inherited the home with no mortgage. In
1996, she refinanced the home for $100,000 and
what followed over the next 15 years was 10
additional equity loans or refinances, culminating
with a $562,500 mortgage in 2011.”

The loan, a modified FHA mortgage, was originally
for $397,000, but was restructured to the much
higher balance to capture deferred interest. To
keep the payments lower and more “affordable,”
the mortgage term was also adjusted to 61 years.
With such a long term, each on time payment
would barely pay off any principal balance. It's
like removing all the sand from the beach one
bucket at a time. Clearly, the payments were not
affordable enough because the bank eventually
foreclosed on the home in 2018.

“I don’t pretend to know the financial circumstances
that the owner may have faced over the years,”
said Perry. “Sometimes, people have good reasons
for tapping into a property’s equity. What | can tell
you is the only significant upgrade to the property
that was done over that period was a massive

in-ground pool that now will likely be filled in
because of neglectful maintenance.”

“It’'s such a tragic story,” added Perry. “A family
builds equity over many years and hands a
property free and clear of a mortgage to a family
heir, who then subsequently slowly digs themselves
into a $562,500 financial hole. The saddest part
to me is likely the last eight years where they
found a way to barely keep their heads above water
before drowning in debt and losing their property
to the bank. Likely, this was the complete opposite
wish of the mother or father who left family the
home as part of their estate years earlier.”

Perry said Realtors® can help encourage clients
to think before taking out an equity loan, and to
talk to a financial advisor before taking such steps.

“Never assume your home’s value will continue to
rise,” he said. “This is a sucker’s bet and one that
can leave you with no equity or even worse, ‘upside
down’ equity, where you owe more than the home
is worth for years.”

Perry is now an advocate for 15-year mortgages.
“There is significantly less interest paid on a 15-
year loan,” he said. While Realtors® are not
primarily in the mortgage business, encourage
your clients to reach out to you if they’re looking
to take out an equity loan. If you're not comfortable
giving advice, you can point them in the direction
of the right person.

“This situation tugged at my heart strings,” added
Perry.

Housing Market 2

The Housing Market Has a Growing

Affordability Problem, And Here’s Why

Should Fannie and Freddie Step In?

Robert Dietz, March 13, 2019

Since 2012, housing affordability conditions for
prospective  homeowners have declined. The
National Association of Home Builders/Wells

Fargo Housing Opportunity Index revealed that
77.5% of new and existing home sales were
affordable under standard underwriting criteria for

(Continued on page 21)
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HomeStarr
Realty

Stephanie Pappas

850 Easton Road

Warrington, PA 18976
215-355-5565— office
215-272-4577— cell (preferred

Specializing in
most areas of

Put my years of Real Estate expenence to work for you! | have been a

realtor since 1992 and have been through all kinds of market cycles.

Bucks and REHAB CONSULTING= Walkthrough and advice on
Monigor.nery your rehab Purchase! Call for pricing!
Counties

Ask me about My DIG DISCOUNT
on all listings for DIG members

SHAWLAW

THE ONLY NAME YOU NEED TO KNOW FOR REAL ESTATE!

SALES AGREEMENTS
OPTION CONTRACTS
LEASE PURCHASE AGREEMENTS
PURCHASE MONEY MORTGAGE DOCS
“SUBJECT TO” DOCS
LLC/CORPORATE FORMATIONS
LL/T PROBLEMS
TITLE INSURANCE/SETTLEMENTS
DOUBLE CLOSINGS
BANKRUPTCY
COLLECTIONS

ONE STOP SHOPPING

LAW OFFICES OF BRUCE SHAW PC
215 657 2377
WWW.SHAWLAWS.COM




Housing Market 2

The Housing Market Has a Growing Affordability Problem, And Here’s Why cont.

a typical family in early 2012. This places current
affordability conditions at a 10-year low. And the
problem appears to be getting worse. Due to lack
of resale inventory and insufficient construction of
new housing, housing price growth outpaced
income growth in recent years. Combined with a
rise in mortgage interest rates, these price gains
reduced housing affordability such that by the end
of 2018, only 56.6% of new and existing home
sales were affordable for a typical family.

The causes of this situation are complex. On the
new construction side, a persistent labor shortage,
building material price volatility and tariffs, and
growing regulatory burdens on issues like zoning
and building codes have held back housing
production in areas with growing population and
employment.

Financing issues also are holding back the housing
market. While we typically think of mortgage access
issues for buyers as the financing issue of focus
within the housing sector, a lack of available
financing for acquisition, development and
construction (AD&C) debt also is an important factor
restraining construction and increasing costs.

According to NAHB analysis of FDIC data, the
stock of outstanding residential construction
loans totaled $79 billion at the end of the final
quarter of 2018. While this is a significant
improvement of the $40.7 billion total from the
first quarter of 2013, it is substantially smaller
than the $203.8 billion stock outstanding from
early 2008. This type of construction financing is
primarily undertaken by smaller financial
institutions. Banking data shows that 569% of
these loans are held by institutions with less than
$10 billion of assets.

The stock of these loans experienced 22 straight
quarters of expansion until the fourth quarter of

2018. The decline was due to multiple factors.
NAHB industry surveys found that interest rates

were rising for construction financing, with typical
construction spec loans increasing from 5.59%, to
69, over the course of 2018.

That survey also found that lending conditions
turned from easing to neutral, suggesting more
difficult financing conditions by the end of the year.
This survey mirrored the Federal Reserve Senior
Loan Officer Opinion Survey of overall commercial
real estate financing conditions, which has shown
tightening conditions since the second quarter of
2015. This is negative news for those looking to
additional supply to help ease the housing
affordability crisis in the United States. AD&C
financing is critical for land developers and home
builders to develop lots and construct homes.

For instance, since 2016, approximately two-
thirds of home builders have reported low or very
low lot supplies in their markets, according to
NAHB surveys. The lack of affordable and ready-

to-build lots is often cited by builders as one
reason new construction volume remains below
historic levels. NAHB forecasts call for just under
900,000 single-family starts in 2019, compared
with a need for between 1.1 to 1.2 million new
single-family homes to keep up with population
growth, household formation and replacement
housing needs. Housing stakeholders and
policymakers should take notice. Tighter
availability of AD&C financing will mean future
declines for housing affordability.

Improvements for this sector could include
allowing Fannie Mae and Freddie Mac to play a
more active role in facilitating AD&C financing,
particularly among smaller lenders. More active
lenders would ensure that land and lots can be
developed and homes built for today’s prospective
homebuyer.

Email executivedirector@digonline.org

Member Login Is Now Available On The New Website.

We sent out an email detailing how to do this. If you did not already create your
account on the new site following the emailed directions, please do so as soon as
possible. Within the member login, you will be on the HubSpot. From the HubSpot
you can register for all the classes, meetings, renew membership and view the
calendar with all the locations of the subgroups, general meetings and DIG U
classes. You will also be able to access the past newsletters and the vendor members. The new
site is a work in progress and new items will be available in the near future such as past meeting
recordings. Please be patient while we go through this upgrade. Questions onlogginginasamember?

UNDER
CONSTRUCTION
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Top 10 States With The Highest

Foreclosure Rates

By Brad Beckett, March 26, 2019

What are the 10 states with the highest foreclosure rates in the country? The folks at ATTOM Data took a
deeper dive into their recent foreclosure report to uncover the top 10 states with the highest activity.
Topping the list is New Jersey with a foreclosure rate of 1 in every 1,006 housing units receiving a
foreclosure filing in February 2019. Followed by Delaware (1 in every 1,008 housing units); Maryland (1
in every 1,193 housing units); Florida (1 in every 1,365 housing units); lllinois (1 in every 1,465 housing
units); South Carolina (1 in every 1,615 housing units); Connecticut (1 in every 1,801 housing units);
Ohio (1 in every 1,918 housing units); Nevada (1 in every 2,041 housing units); and rounding out the top
10 is Pennsylvania with 1 in every 2,205 housing units receiving a foreclosure filing in February 2019.

\sm. Population |Housing Units |1 in every X HU | % of HU |Ranking (1 in every X HU)
New Jersey 8,960,161 3,595,055 1,006 0.10 1
Delaware 943,732 423 489 1,008 0.10 2
Maryland 5,996,079 2427014 1,193 0.08 3
Florida 20,278 447 9,259,684 1,365 0.07 4
llinois 12,854,526 5,334,847 1,465 0.07 5
South Carolina | 4893444 2229324 1615 0.06 6
Connecticut 3,594 478 1,507,711 1,801 0.06 7
Ohio 11,609,756 5,174,838 1,918 0.05 8
Nevada 2 887,725 1,220,422 2041 0.05 9
Pennsylvania 12,790,505 5,653,599 2205 0.05 10

Homebuyers 2=

NAR: Here’s What Homebuyers Really Want %

A Third of Buyers are Focused on Heating and Cooling Costs *#

KK Howley, April 2, 2019

When it comes to buying homes, most Americans
are pretty unexceptional. The most in-demand
properties are single-family homes, often in the
suburbs, with three bedrooms and two bathrooms.
That's according to a new report from the National
Association of Realtors that put the median age
of homes sold at about 27 years and the median
size at 1,900 square feet. The data comes from a
129-question survey filled out by nearly 7,200
people who bought a home between July 2017
and June 2018.

While 869, of the market was existing home sales,
it wasn’t necessarily driven by a love of old-
fashioned architecture. About 639%, of buyers cited
either “better price” or “better overall value” as
their reason for purchasing an older home. Only
219% attributed their choice to “more charm and
character.” Most of those who bought a new home
were seeking to steer clear of unwanted chores.
About 38% of new-home buyers said they wanted
to “avoid renovations or problems with plumbing

22 Diversified Investor
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or electricity” and 319, cited the “ability to choose
and customize design features” — another way of
saying they didn’t want to renovate.

When asked about “environmentally friendly
features considered very important,” 339% cited
heating and cooling costs while 299% cited energy-
efficient windows, doors and siding. Only 39 cited
installed solar panels. In the transient world we
live in, the median distance between new and old
residences stood out: for buyers who were between
the ages 28 and 38 it was 10 miles, and for buyers
between 39 and 53 it was 11 miles. In other
words, families with younger children didn’t want
to move too far. For buyers between 54 to 63, the
median distance between homes was 20 miles,
and for buyers over the age of 64, it was 30 miles.

Just over half of buyers surveyed, 519, bought in
a suburb while 209, were in small towns and 139,
in rural areas, according to the survey. The share
of people buying in urban neighborhoods was
149, up from 13% last year.
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Home Depot Rewards

Want to save time and money

on paint and materials?
PAINT

DIG has negotiated a deal with Home Depot that will

give you 20% off an array of high quality paints.
All Behr, Glidden and Kilz paint, primer, stain and
Water proofer purchases are eligible.
You need to use your registered pro xtra phone number
at the time that your purchase is made
(once registered with Home Depot)
to get the 20% discount. Its a volume
discount, which all members will contribute towards.
HAMPTON BAY CABINET “D.I.G.” EXCLUSIVE
Purchase and Delivery Options
Full and Half Truck loads deliver direct to job site

Competitive Quote Process
Factory Reprentatives available to answer questions
Hampton Bay Designer Series Cabinet Line
Broad Selection of Frameless Cabinets supports

step-up kitchen designs
Design Connect at The Home Depot
Ability to create 2020 designs for PRO customers
REBATE
Automatic 2% rebate on all Home Depot purchases
Once all purchasing platforms are registered in your
Home Depot Pro Xtra Account
In addition to this, you receive partnership
from all home depot vendors and the
DIG Pro Account Home Depot Representative

S commercia
ACCOUNT.

¢/ GAL
) $1.00/GAL
in Fuel Rewards® savings

$2.00/cAL
$3.00/GAL

Still Have Questions About Your Account?
Contact Karen Boehms — National REIA Rep
Phone — 888-762-7342
Email — Karen@nationalreia.org
Contact your local Home Depot about HD products

Online Marketplace

DIG has a “Marketplace forum hosted on it's new Forum
www.diganswerline.org for exchanging information about
deals, selling leftover rehab materials, finding tenants,
promoting properites, publicizing your rehabs for sale, ect.

The Marketplace allows participants to send/recieve non-
commercial marketing-related messages to those who
are intersted. The DIG Marketplace is realtime, and the
updates are manages by the individual seller. This allows
very quick responses to the opportunities that are posted.

Sign up by going to: www.diganswerline.org

Once you are registered, submit your properties, ect.,
on the Marketplace forum. You can also post by emailing
your ad to Marketplace@diganswerline.org

We hope to see you there!

GUEST POLICY

Anyone who has never attended a general
membership meeting is cordially invited to come to
their first meeting as a guest of DIG. After this guest
meeting, we invite you to join for a Full Year Member
(12 months). Any return visits to a meeting by a
Non-Member require a $25.00 guest fee to be paid.

Time QOut For
%@ LAUGHS
%ﬁ CORNER

Real Estate investing can be stressful at times,
whether you’re an agent, buyer or seller so
enjoy these fun facts, figures and interesting
anecdotes to keep it light.

offthemark by Mark Parsi www.offthemark.com

THIS 1SN T EACTLY WHAT T
HAD IN MIND WHEN T ASKED
You 7o PANT THE WALLS

“EGGSHELL.."
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Homeownership Initiative

>>

Bankof America

Bank of America Aims To Boost

= 4

Homeownership, Will Give Borrowers
Up To $10,000 To Close A Loan

Launches $5 Billion Affordable Homeownership Initiative

Ben Lane, April 2, 2019

Bank of America is committing $5 billion to help
boost homeownership for “low- to moderate-
income and multicultural homebuyers and
communities” across the country, the bank
announced Tuesday.

According to the bank, it plans to commit an
additional $5 billion over the next five years to its
Bank of America Neighborhood Solutions
program, which “will help more than 20,000
individuals and families thrive through the power
of homeownership.”

And as part of the program, Bank of America is
rolling out a host of new loan programs and
options, including grants of as much as $10,000
to help a borrower close a loan.

One of the new options in the Neighborhood
Solutions program, which is set to launch in the
second quarter, will see the bank giving “eligible
borrowers” as much as $10,000 that can be used
toward their down payment or closing costs when
they get a Freddie MacHome Possible mortgage.

Bank of America is also expanding its “America’s
Home Grant program,” through which the bank
will offer a lender credit of up to $7,500 that can
be used towards non-recurring closing costs, like
title insurance and recording fees, or to
permanently buy down a borrower’s interest rate.
According to the bank, the funds do not require
repayment. The bank said that the program is
now available in 39 markets and will soon roll out
nationwide.

Beyond those programs, Bank of American also
offers the “Affordable Loan Solution mortgage,”
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which is a fixed-rate loan for low- and moderate-
income borrowers that features a “competitive
rate” with a down payment as low as 3% and no
mortgage insurance. According to the bank,
currently, 90% of these loans are for first-time
homebuyers. Additionally, the Neighborhood
Solutions program gives borrowers access to
down payment and cost savings programs that
are offered by state and local agencies, nonprofits,
and employers.

“Today, our commitment to affordable and
responsible homeownership is greater than ever,
with half of our loans going to low- to moderate-
income or multiculturalfamiliesand communities,”
said D. Steve Boland, head of consumer lending
at Bank of America. “We know many of our clients
want the power to own their first home, which can
sometimes be challenging. One of the ways we're
helping is through our suite of affordable
homeownership  solutions and professional
resources, which aid them in overcoming barriers
and put sustainable homeownership within reach.”
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Don’t Buy Into The Hype Over A Pending

Real Estate Crash

That Said, Don’t Discount Hype All Together

Rick Grant, February 8, 2019

Saw a great video on LinkedIn today in which Noel
Christopher, senior vice president at Renters
Warehouse, warned people not to buy into the
hype over the imminent real estate crash. Of
course, it was tongue in cheek, and | haven’t heard
anyone saying that the reporting slowdown in
home appreciation was a sign of the end of times.

He was referring to the recent news from Black
Knight that showed that home values fell 0.2% in
November, making it the first time the market has
seen a consecutive three-month decline in home
sales since 2012.

To make it a little worse, new data from CorelLogic
showed U.S. home prices increased only 0.1% in
December, which showed that home price
appreciation was at the slowest pace since 2012.

As you can imagine, some real estate investors
were choking on their breakfast cereal. But not
very many.

In fact, the stories | read were calm and balanced
and there was no pulling of hair or gnashing of
teeth. Black Knight’s director of public relations,
Mitch Cohen, hit Linkedln recently to comment:
“Keep in mind that home values are still up year
over year in every state and 99 of the 100 largest
U.S. markets.”

Every time we see an in-depth analysis of a weekly
change in interest rates or mortgage loan
application data, we remind ourselves not to buy
into the hype. What seems like a sheer drop this
week may look quite different in light of next
week’s data, to say nothing of an analysis of
historical data. We all love analytics, but getting
too close to the data prevents us from seeing the
bigger picture. And while “don’t buy into the hype”
is good advice in general, it brings with it a bad
side effect. It gives hype a bad name. Hype is not
bad. Buying into it without a valid reason is bad.

On a recent episode of the wildly entertaining and
informative ZigZag podcast, hosts Manoush
Zomorodi and Jen Poyant talk about the lifecycle
of an idea. They use for illustration the Five Phases
of the Hype Cycle that tech analyst Jackie Fenn
created more than 25 years ago to track
innovations.

This graphic illustrates the Hype Cycle Research
Methodology currently in use at Gartner:

Peak of Inflated
Expectations

Plateau of
Productivity

Expectations

Innovation
Trigger

Trough of
Disillusionment

Time

(Source: Gartner.com)

See the peak of inflated expectations there in the
second stage of the cycle? That's hype and it's a
good thing. When an idea explodes into this part
of the cycle, a lot of investment usually follows,
which fuels more innovation and ultimately
profitability. Well, for some of the good ideas at
least. Because the following stages of the cycle
are somewhat less rewarding, hype is typically
blamed. In truth, hype is the only reason anyone
ever found out about the ideas that ultimately
become wildly successful. It's not intended to be a
hot stock tip. It’s an invitation to peer into the idea
and determine for ourselves whether it's worth our
time and investment. We don’t want to just blindly
buy into it, but we may want to look into it.

Ask anyone who didn’t look into Amazon in 1997.
The hype was out there, they just didn’t buy into it.
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Real Estate Investors Encounter
Booby-Trapped House

By Brad Beckett, February 21, 2019

Here's one that will make you think twice about that next flip. A group of real estate investors in suburban
Philadelphia discovered a booby-trapped swinging knife that could have either killed or seriously wounded
someone walking up the stairs. According to news reports, the investors were checking out an abandoned
house they had just purchased to rehab when one of them noticed a peculiarity on the staircase.
Interestingly, they were filming the inspection tour and caught the whole thing on video. Indeed....

A staircase inside the three-bedroom home was rigged with a line of string, running parallel and about 4 inches
high over one step, he said. If anyone had tripped that string, it would have triggered a crutch with a knife
attached to it to fall from above.

“Whoever did this was a genius, like Stewie,” Uysaler said, referring to the violence-obsessed character on the
popular TV cartoon “Family Guy.” “If you lift your foot you would have caught that line, and the knife would have
come swinging down to your throat or face.”

Ekrem Uysaler

=

@ SEE YOUR PICS ON ®NBCPHILADELPHIA INSTAGRAM

ﬂ 1115 35° ﬂjo
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@ CamaPlan

A Different Way to Invest

Invest Confidently in Your IRA

m Control your future

= Invest in non-traditional
assets using your IRA

= |[nvest in real estate,

precious metals, and
private placements in
your |IRA

Open a Self-Directed IRA/401K with CamaPlan

Growing Wealth

For investors growing more confident in their abilities to manage their own money,
nothing makes as much sense as a self-directed IRA

= www.CamaPlan.com

CamaPlan
Call us | (866) 559-4430 122 E. Butler Ave, Ste 100
Email us | info@camaplan.com Ambler, PA 19002



KEEP COMING MONTH
AFTER MONTH?

TOSS THEM.

And perhaps save you a nice chunk of cash too.
We can do it no matter how many properties you have or

when your policies end. You won't get that with other insurers.

If you're with Allstate, Erie, Nationwide, Foremost or most other
carriers, we can give you the same or better coverage for less.

Even if your current carrier charges a premium for early cancellation.

We'll do all the paperwork and see the transfer through, too.
It’s hassle-free, whether your properties are single units, multi-units,
mixed use or apartment buildings. Naturally, all of our carriers are

rated “Excellent” by AM Best. And no one knows the area better.

Give us a call — Phila: 215.829.1776 | W. Pa.: 412.823.1776.
Month after month, you'll be glad you did.

‘ LIBERTY \
INSURANCE
BROKERS

LIBERTY INSURANCE BROKERS A Division of Brown & Brown Insurance
125 E. Elm Street, Suite 210 | Conshohocken, PA 19428
F 215.509.BELL (2355) | TrustLibertylnsurance.com




